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Try this 
wonderful 


“saving” device 


FREE 


for 10 days’ Trial 


Prove to yourself that it pays 
for itself in a short time. 


‘‘BUFFALO”’ 
Door Controller 
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Greatest Investment in Ice and Food 
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Saving You Ever Made! 


_ = refrigerator door closed! Reduces 


trimming waste; prevents food spoilage. 





Have your supply dealer install one, 
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for 10 days’ trial. Or write direct to us. 
Price only $12.00 f.o.b. Buffalo. 


JOHN E. SMITH’S SONS CO. 


50 Broadway, Buffalo, N. Y., U. S. A. 
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“BUFFALO” Silent Cutter 
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Patented 
Casing Puller 
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Keeping Down Meat Truck Operating Costs 


Inspections at Stated Intervals and 
Regular Overhauling Keeps the Trucks 
On the Street and Repair Bills Low 


VIII—Maintenance of the Delivery Fleet 


Keeping the maintenance and 
operating costs of a meat truck 
fleet within bounds is largely a 
matter of order and system. 

Haphazard methods of inspec- 
tion and careless repair tactics 
increase repair and operating 
costs, and cause trucks to lose 
time that might have been saved 
under more approved methods of 
managing the cars. 

It pays to inspect trucks regu- 
larly, and to overhaul them at 
stated intervals. 

This holds true whether the 
packer maintains his own repair 
shops and force of mechanics, or 
whether he has the work done 
outside his organization. 


Regular inspections, when done 


thoroughly by competent me- . 
chanics, are the best of insurance : 
against excessive repair bills and’ 


lost time. 

Laid-Up Truck Loses Money 

They reveal needed adjust- 
ments and minor repairs which, 
if taken care of promptly, can be 
done easily, quickly and cheaply. 
But if neglected they might in 
time develop into serious cases 
necessitating expensive’ replace- 
ment parts and labor and the loss 
of much time to make the truck 
serviceable again. 

A truck that is in the garage 
or repair shop is not an asset to 
its owner. Instead of being a 
source of revenue it is an item of 
expense. 






The aim of the man in charge 
of the deiivery fleet, therefore, 
should be to keep the trucks on 
the streets and working. And if 
the effort is made and the proper 
policies adopted, the packer can 
cut the non-productive time of 
his trucks to a minimum. 

Much study has been given to 
this subject and operating poli- 
cies and methods have been de- 
veloped that fit the needs of the 
fleet owner very well. 

Some details of the more im- 
portant features of these better 
methods are given in the follow- 
ing article. Packers who are in- 
terested in getting the most out 
of their delivery fleets at the 
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A Stitch in Time 


One firm operating twenty-two 
motor trucks, saved $5,000 in re- 
pair bills in two years. ,” 

It did this not by skimping on 
the service, given to each truck 
but by giving it that attention 
and labor necessary to keep it in 
first-class condition. 


Each vehicle is inspected and 
repaired once each month. At 
the same time the carbon is re- 
moved, valves ground, bolts 
tightened up and any needed ad- 
justments made. 


This firm found that, by care- 
fully following such a schedule, 
minor needed repairs can be pre- 
vented: from becoming serious 
ones, and heavy repair and parts 
replacement bills can be avoided 
to a large extent. 
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lowest cost will find here much of 
interest and value to them. 


This is the eighth of a series of ar- 
ticles on the use of motor trucks in the 
meat industry. 


The first, “Training Motor Truck 
Drivers,’ appeared in THE NATIONAL 
PROVISIONER of December 25, 1926; 


second, “Taking Care of Meat Trucks,” 


February 19, 1927; third, “Hauling Meat 
Animals to Market,” April 30, 1927; 
fourth, “Penalties of Overloading,” May 
21, 1927; fifth, “Delivery Trucks as Meat 
Advertisers,” June 18, 1927; sixth, “Man- 
aging the Fleet,” September 17, 1927; 
7. oat “Figuring Delivery Costs,” April 


Motor Truck Upkeep 
By Ernest A. Saunders 


Why do truck costs vary so much 
from one meat packing concern to 
another? 

Why is one company’s cost account 
burdened down with heavy repair costs 
and road breakdowns, while another’s 
expense for upkeep is extremely low? 

The answer lies in one word— 
MAINTENANCE. 

Good or poor maintenance will make 
a big difference in delivery costs at the 
end of a year. 

Other things enter into the main- 
tenance question, too. The life of the 
trucks, the idle equipment time and the 
dependability of the service depends 
very much on the maintenance policy 
under which the vehicles are used. 

Modern Maintenance Policies. 

There are as many methods of motor 
truck maintenance as there are fleets 
of motor trucks. No two operators 
adopt exactly the same policy. 

There are some operators who do not 
believe in doing anything until some- 
thing happens to the truck, saying, 
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“Let it run until it needs repairs and 
then do all the work at once.” _ 

_These. are usually the ones who do 
not maintain their own repair shops, 
and do not feel that it is necessary to 
take the truck’s time and to pay the 
cost of regular inspection by an out- 
side mechanic. 

They neglect to consider that while 
the cumulative effect of troubles in 
their early stages seems unimportant 
the time and cost of lengthy overhauls 
that will result are considerably 
greater. 

A large New England concern re- 
cently proved in actual figures that by 
certain methods a saving of 47 per cent 
had been effected in repair costs. 

How Machines Are Kept Up. 

The maintenance policy by which 
this was accomplished was in no way 
difficult.. The garage superintendent 
who originated the methods refers to 
his system as “progressive upkeep.” 

Figures kept by this department and 
tabulated at the end of each fiscal year 
show that the total average repair cost 
for the fleet, which was 4.7 cents per 
mile three years ago, was reduced to 
2.4 cents per mile at the last computa- 
tion. 

Three expert mechanics are em- 
ployed, who are entirely responsible 
for the upkeep of the machines. These 
mechanics make regular inspections 
and work in progressive order, going 
from one vehicle to the other on a 
schedule which has been laid out in ad- 
vance and followed consistently. 

Under this method, repairs are 
caught in their early stages and often 
a minor adjustment made by the me- 
chanic at the time of inspection saves 
a heavy repair bill. 

Each mechanic is provided with 
forms on which he makes a complete 
report of the work he has done, and 
which are turned in daily to the garage 
superintendent. In this way the main- 
tenance problem is reduced to a simple 
and most effective system, and the gar- 
age superintendent knows at all times 
the exact condition of every car in the 
fleet. 

Saves $5,000 in Two Years. 

Much can be done toward reducing 
motor truck expense by studying and 
experimenting with the different sys- 
tems or methods that can be used. 
One concern, for example, after experi- 
menting with many maintenance sys- 
tems for its twenty-two trucks, has 
finally arrived at a plan which has 
saved more than $5,000 in the repair 
parts account alone over a two-year 
period. 

The basis of this particular system 
is that each truck in the fleet is as- 
signed to the repair shop one day each 
month for a complete inspection and to 
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have all repairs made. If, after in- 
spection, it is found that the repairs 
required will take more than one day, 
the truck is sent to the repair shop 
until the repairs are completed. The 
records show, -however, that the extra 
time is seldom required. 

The following is the routine for the 
inspection and repair of each truck: 


Inspection and Repair Method. 


The truck is first given’ a test run 
by the chief mechanic. This is to locate 
trouble which might show up when 
the vehicle is in motion, but which 
might slip by if the car were merely 
looked over. It is next given a thor- 
ough inspection by the chief mechanic. 
Notations are made during this inspec- 
tion of repairs to be made and parts 
to be replaced. 

After inspection, the detail work, 
such as carbon cleaning, valve grind- 
ing, greasing and oiling, tightening up 
of bolts and minor adjustments, is as- 
signed to the junior mechanic, while 
the major repairs and adjustments are 
handled by the chief mechanic. 

Under this system it is possible to 
keep a fleet in the very “pink of con- 
dition” with a minimum of effort and 
expense, and with this monthly inspec- 
tion and close contact with each truck 
the company is able to get the maxi- 
mum wear out of the parts with the 
minimum of breakage before they are 
replaced. 


Another Good Plan. 


Another policy of truck upkeep that 
has brought good results tor a con- 
cern using sixteen trucks holds to this 
rigid standard of efficiency and appear- 
ance: 

1—The drivers are given time to do 
the lubricating and washing. This al- 
lows them to show pride in the appear- 
ance of their trucss and an opportu- 
nity to inspect and report any possible 
failures. A member of the repair 
forces makes any further necessary in- 
spection. 

2—After every 5,000 miles of oper- 
ation each truck is sent to the repair 
shop for minor repairs, suca as carbon 
removing, va've grinding, relining 
brakes, inspection of wheel-bearing ad- 
justments aid inspection. of pega lu- 
brication. 


38—Each truck is comes gone 
over after every 49,600.cr 45,000 miles 
of operation. The company uses the 
unit system of overhauling. Besides 
replacing the engine, gearset, rear axle 
and steering column with units already 
overhauled, the chassis is tightened and 
reinforced wherever there is experi- 
enced a weak condition. 

4—The tires, paint, unloading equip- 
ment, as well as the mechanical condi- 
tions, are constantly under the inspec- 
tion of the maintenance superintend- 
ent. 

The majority of trucks in this fleet 
are used on short haul work only. 
There are periods during the year when 
the trucks are not needed constantly. 
During these convenient periods the 
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major repairs and painting are ata 
tended to. 
urgent repairs are cared for. 


Service Truck Good Investment. 


One of the features of! another con- 
cern’s truck system is ia completely 
equipped service truck., This truck 
represents an investmeny of approxi- 
mately $3,500. It is in charge of an 
experienced mechanic ari it is fully 
equipped with tools, extta parts, etc., 
so that it may handle any road troubles 
in which the company’s trucks may find 
themselves. 

The company has figured out that 
in answering only ten emergency calls 
from its trucks in one year the depre- 
ciation and interest on the investment 
will be taken care of; that is, it would 
cost an amount covering these items to 
have hired others to do the work. 
When it is considered that during a re- 
cent rainy period this service truck 
pulled seven trucks out of difficulties 
in one week, the wisdom of purchasing 
the truck becomes very apparent. 

“Some idea of the equipment we 
carry on our service truck may be 
gained from the fact that we have 
never taken more than fifteen minutes 
to get any one of our trucks under way 
after we arrived on the scene,” said an 
official of the company recently. 


Watch the Public Garzge. 


If the truck is taken to a public gar- 
age or service station to have such 
work done, be sure that the concern is 
reliable and always insist that manu- 
facturers’ parts be used. 

The manufacturer knows what kind 
of parts suit his truck better than any- 
one else. Pirate parts generally cost 
a few cents less to buy than genuine 
parts, but in the end, if you use the 
pirate part, you more ‘than pay for the 
difference in the trouble and expense 
that will result later on when the in- 
ferior part begins to show wear. 

Another reason why you should buy 
only genuine parts, is the fact that 


manufacturers from time to time find ~ 


it necessary to make changes in dimen- 
sions on certain parts which cannot be 
followed by the imitation parts manu- 
factured, and if these pirate parts are 
used, trouble is sure to result. 


Uses Driver Bulletins. 


The use of bulletins giving informa- 
tion to drivers such as “Hints on 
Vehicle Operation” is an idea that is 
being used by many truck users. 

‘No matter how good a driver may 
be, he can always be encouraged to ex- 
ercise care in the operation of his 
vehicle. So numerous are the cost fac- 
tors that enter into truck operation 
that there are considerable opportu- 


nities to save on maintenance cost by | 


providing the driver with proper in- 
formation and instructions. 

These bulletins usually take the form 
of typewritten sheets placed in the gar- 
age or in whichever main office repre- 
sents the drivers headquarters. Fre- 
quently they are made in the form of 
weekly or monthly memoranda ad- 
dressed to the attention of each driver. 
One concern uses this idea by issuing 
the memoranda intermittently, calling 
them Bulletin No. 1, Bulletin No. 2, ete. 
Each bulletin takes_up one subject of 
importance and discusses it in a 
“friendly” yet helpful style. Any num- 
ber of subjects may be covered in this 
way. 


On rush days only very 
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What Are Your Losses i in’ Shipping Livestock? ? 


Do You Collect for the FULL VALUE 
as the Law Allows or Are You an 
“Easy Mark” for the Claim Agent? 


The season is here when 
heaviest losses result in hog 
shipments if care is not used in 
loading and handling in transit. 


It is the duty of the railroad 
to see that the animals are prop- 
erly loaded—that they are not 
overcrowded, but yet are loaded 
to ride well—and to see that all 
animals presented for shipment 
are in good condition. 

The carrier is further respon- 
sible for handling animals prompt- 
ly, and not only that they are 
drenched, but that they are 
properly drenched in transit. 


One Way to Kill Hogs 


Ifa stream of cold water is 
turned on the backs of a lot of 
hot hogs, the chances are that 
the percentage of dead hogs will 
be large. 


The hog needs the water on 
his belly and on his bedding, and 
not on his back. The car should 
be properly drenched—not a 
stream of water shot at it as the 
train goes by! 

Too many packers are apt to 
feel that the weather is hot and 
that they have to expect to find 
some dead hogs in the shipments. 


If hogs are properly handled 
even in very hot weather there 
is no reason for loss from dead- 
age. 

It is a pretty well-known fact 
that Western railroads have 
recognized the damage liability 
to which they are subjected bet- 
ter than have some Eastern roads, 
and have taken greater precau- 
tions to avoid losses and resultant 
damage payments. 

Where to Place the Blame 


Some roads supposed to be 
well-equipped for drenching hogs 
have little or no equipment to 
perform this duty adequately. 
And they have made no effort to 
provide equipment. This may be 
because packers have been easy 
and let them off, believing that 
dead hogs were to be expected in 
shipments. 


IV—Losses on Dead Animals 


While there is no special de- 
sire on the part of packer ship- 
pers to persecute the carriers on 
the basis of claims, it is about 
time packers stopped pocketing 
losses due to negligence on the 
part of the railroads. 

If packers insist on payment 
of claims, the railroads will soon 
decide whether it is better to pay 
claims or to provide equipment 
and care that will do away in 
large measure with the necessity 
of paying such claims. 

Most any packer would rather 
his animals came through in 
good condition and ready for 
slaughter than to receive even 
the full value of dead animals 
from the carrier. But if the 
carrier fails to do its part, cer- 
tainly there is no reason for the 
packer to pay for this failure. 

If packers will press their 
claims consistently they will find 
that deadage and unusual shrinks 








Were These Your Hogs ? 


Imagine a railroad company 

. giving flat instructions to drench 
all hog shipments, day or night. 

This gives the employee no 
room to exercise his judgment. 


Where such instructions are 
given, and the night turns cool, 
carloads of hogs will be riding 
along comfortable and satisfied 
when all of a sudden a stream of 
cold water is turned in on them; 
causing the animals not only 
much discomfort, but resulting in 
a good many deaths from pneu- 
monia as ‘the train moves on 
through the cold night. 


One road on which this was 
done claimed that the cars were 
properly drenched, and that it 
was not liable for the dead hogs 
in the shipment. 

Deadage in such a case is not 
due to any one of the four causes 
cited in the Interstate Commerce 
Act, and the shipper had the car- 
rier’s guarantee that the ship- 
ment was delivered in good con- 
dition. 


_ And yet the packer is bluffed 
into pocketing the -loss,. or at 
most half of it! 




















will decrease. When the carriers 
have to pay claims in full they 
will take more care in supervising 
their facilities and shipments. 


The following article on “Dead Animal 
Claims” is the fourth in a series of ar- 
ticles relating to live-stock shipping 
losses. 


The first. of these articles quoted and 
discussed those portions of the Inter- 
state Commerce Act which place full 
liability on the carrier. This article ap- 
peared in THE NATIONAL PROVISION- 

ER: of May 26, 1928. 


The second in: the series -discussed 
published schedules and delays in transit 
and appeared in the issue of June 9, 1928. 


The third appeared June 23, 1928, and 
covered losses on animals crippled in 
transit. 


Under each heading decisions are cited 
which, if looked up, will give any doubt- 
ing packer ample precedent for his posi- 
tion. in pressing for settlement of his 
claim in full. 


Dead Animal Claims 
By a Traffic Expert. 

Another important class of live stock 
claims is that covering claims for loss 
of animals killed in transit. 

For many years it was unusual for 
an Eastern packer even to file a claim 
on such losses, much less collect them! 

However, thanks to the articles pub- 
lished by THE NATIONAL PROVISIONER, 
this. has been changed, and now prac- 
tically every packer, large or «small, 
presents his claim in every case. Cer- 
tainly every one should do so, if there 
remain any who do not. ; 

The same principle of carrier lia- 
bility exists in the case of animals 
killed as in crippled claims. Having ac- 
cepted the animals, and receipted for 
them as being in good condition, the 
road .must. transport them to destina- 
tion with reasonable dispatch, and there 
deliver them in like condition. 

Only Have to Prove Delivery. 

Now, if one or more animals is killed 
en route, the shipper needs only to 
prove delivery at point of shipment 
alive and in good condition, and that 
one or more animals were dead on ar- 
rival. 

Thereupon it becomes the lawful ob- 
ligation of the carrier to pay the claim 
in full (not on a 50-50 basis, as urged 
by some railroads) unless they are pre- 
pared to prove that the death was due 
to causes beyond their control, and in 
no way induced by their neglect. 


Let us repeat the causes for which 
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the railroads may claim exemption: The common method is to provide fa- Sy 

1. Acts of God. ° f cilities so that water may be sprayed 

2. Public enemy. Just a Little Backbone: on the floor, walls of the car and bellies Worl 

8. Public authority lawfully applied. Two or three dead hogs in of the animals. This water in evap- , 

4. Inherent nature or vice of the every car during July, August orating cools the ait and when the car It | 

animal. and September—with hogs cost- is moving the draft serves to keep the : 
Tricks of Claim Agents. ing 10c to lic per pound, to animals cool and contented. he: 

Che eiennes thie teb~-naene in which a freight charge is added— In the Eastern livestock rate case one alah 
Seienanh we shauld ony the below-4he- can run into a good deal of witness is reported to have described the i 
average claim agent—on receiving such money by the time the season is drenching operations on some of the 
a claim will generally decline it, with || °V°™ a a Raley le tay 8 a : 
this explanation: ‘ Many Eastern packers receive there is small wonder that many hogs E. , 

“We have no record of rough han- from 3 to 5 cars of livestock a oe SNE an sume. us 
dling, and we are unable to state the “ week. If they suffer a loss of No Wonder the Hogs Died! ae 
cause of the death. So, unless you are two or more hogs a car, this On one railroad the hogs were a Peas 

’ : : is vic 
prepared to prove that we caused the means anywhere from $150 to heavily drenched day and night, so that pre: 
death, we are not liable.” $250 a week. pneumonia might reasonably be ex- 

Sometimes they will offer to pay 50- Through the 13 weeks of the pected when nights were cool. On an- = 
50, because of their inability to show hot months this will total from other line good facilities were reported, mane 
the cause of the death. The moment $2,000 to $3,000. In the case of || but these were sometimes amagey - peo ie 
they make such an admission they for- cattle the loss is likely to be end of the yard where cars “drilled at 
feit every right of defense—and would still heavier. past for drenching after they had been on 
lose a suit on an instructed verdict by Is this amount worth saving Say Se Ret emnat: Fone oe sg" 
the court. through a little extra effort? a system is bound to kill many hogs. In th 

The average claim agent—or the bet- In the third case the facilities were that 
ter-than-the-average claim agent — ’ described as wholly inadequate, and of pi 
would never make an admission which oe vs. Chicago, etc., R. Co., 83 that cars were drenched principally on year 
would so disclose his utter unfamiliarity ~‘. ~ : : the outside. , : : - . 
with: the tae Occasionally the claim agent comes __ Under the described circumstances it direc 

‘ in with an argument that they con- js small wonder that hog “deadage” is tity | 
Railroad Must Prove Case. ducted a post mortem on the carcass eommon! tribu 

Let us repeat what has been stated and the report shows the animal died Let it be stated that under the law appr 
so often in these articles: from “congestion of the lungs,” or may- the carriers are compelled to provide licati 

The packer is not required to prove be “tubercular lesions were disclosed,” themselves with suitable drenching fa- 
the cause of a death. The burden of and in the winter time “pneumonia” is cilities, and to use these whenever the 
any legal proof is always presumed to ofttimes reported as the cause. weather requires this method of pro- : An 
be upon he who has that proof. Some Excuses Exploded. tection. This principle has been firmly 3 ) 
eee eae me as ase et 
sive custody and control of the carrier ee ee W il ages Lak Sh ; ero C va 
the shipper is not presumed to have re i a ee 95 N. W. 75¢ Mic hi oe ing,” 
sath peeet. carcass of an unbled animal without on. nde 750 (Michigan). for § 

at ie-saiaaia le ce finding its lungs “congested” with inois Central R. R. Co. vs. Adams, per’ 

ee rattroad tO blood? How in the name of reason 42 Illinois 474 (Illinois). 

prove that the death was not caused by ould it be otherwise? Lerum vs. Chicago, Milwaukee & St. “ig 
peng oa meng ee a r The second alleged exemption is an- Paul R. Co., 172 N. W. 878 (North sits 
would these carriers be sain i. swered on the killing floor day after D®kot#). mony 
dreds of thousands of dollars in con- amit etioar vagatellinapred ved + _ i app ouepene ob yet f h ants 
ducting post mortems on animals killed "U™™<": 2° do one or two lesions make _—‘ This is the assigned cause of deat wets 
i Reeedee Aaliees seek wok be de: a dead hog, or one unfit for slaughter. In many Cases. porte 
ceived by uninformed claim agents who Re Oe Sen ed “weeny,” we any oe ene manne er a stock 
aay . Papa & proceed upon the assumption that by loaded to the tariff minima, and when ow 
y: far the majority of cases of “pneu- efforts are made to load to those figures “ 

Here Are Some Precedents. monia” in transit may be attributed to animals frequently die from crowding. it , 

The next time you are approached the railroad’s neglect of bedding, Rarely are losses experienced from : fs 
by such men, take your business away drenching, etc. overloading cattle, as they are more * - 
from them and keep it away until they The incidents ordinarily resulting in easily loaded to the minimum, and seem ah 
have time to give some study to such injury to animals, and which have been to display intelligence in “milling” esta 
cases as the following, in addition to described in detail under that sub-title, about the car floor and avoiding crowd- ee 
those cited in previous articles in this need not be again covered in this sec- ing. lags 
series: tion. Hogs may generally be loaded to the all it 

Chicago, etc., R. Co. vs. Slattery, 107 In addition, we have the following minima, but care should be used in times 
N. W. 1045. causes from which dead animals claims not overloading cars when warm weath- Th 

Stiles vs. Louisville, etc. R. Co., 110 arise: er is liable to be encountered en route. aed 

W. 820. 1. FAILURE TO PROPERLY DRENCH A paradoxical situation arises in the been 
lines Ape oe R. Co. vs. Fox, 113 og sHIPMENTS IN WARM WEATHER. case of hogs which, if not properly no 

alien abe ’R Co. vs. Cecil, 140 It is essential that hogs be kept cool bedded in cold weather, are prone to ‘Se 
(iat ea eli le J in hot weather. This may be ac- pile up and smother some of the load. see 

Libby vs. St. Louis, etc., R. Co., 117 complished in various ways, such as While this is not technically “overload- A c 

. W. 659. hanging bags of ice from the upper ing,” the same results follow. —_ 

Baltimore, etc., R. Co. vs. Clift, 134 deck or rafters. This, however, is Just as care must ‘be used to avoid ae 


S. W. 917. 


somewhat expensive. 


(Continued on page 31.) 
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Success in Cooperation 


Work of National Livestock and 
Meat Board an Example 


It is possible for a trade association, 
or a group of trade associations, to de- 
cide upon a definite program of cooper- 
ation, and to get results of benefit to 
the interests represented. 


Proof of this was cited by Thomas 
E. Wilson in one of the outstanding 
speeches at the annual meeting of the 
National Live Stock and Meat Board at 
Omaha a few days ago. Mr. Wilson 
is vice-chairman of the Board and one 
of its founders. 


Mr. Wilson reviewed the 13 points 
listed in the original program and 
showed how the work of the five years 
had developed around these points. 

One of the points approved at the 
first meeting related to publications. 
In the period covered, Mr. Wilson said 
that the board had distributed millions 
of pieces of publicity material. Each 
year more than one-half million copies 
of one publication alone has been sent 
direct to consumers. A large quan- 
tity of this publicity material is dis- 
tributed free, although the board sells 
approximately $20,000 worth of pub- 
lications annually. 


Cooperation in Meat Efforts. 


Another point had to do with secur- 
ing cooperation of persons directly in- 
terested in meat. 

“The main lines of work in which 
the board is interested under this head- 
ing,” Mr. Wilson said, “are to watch 
for good practices which will increase 
confidence in meat, to bring meat con- 
sumption before organization meetings, 
to urge vendors of meat to encourage 
sales of the product, to establish har- 
mony and cooperation among the vari- 
ous agencies, to stamp out propaganda 
against meat, and last and most im- 
portant of all, to develop in the live 
stock and meat industry and the con- 
suming public a meat consciousness. 

“In other words, if meat is to have 
its proper place in the American diet 
it is necessary to secure the coopera- 
tion of all interests in its behalf and 
establish in a national way a meat con- 
sciousness which will be instrumental 
in keeping the subject of meat before 
all interests in the proper light at all 
times.” 

The board, with whose work Mr. Wil- 
son has been closely associated, has 
been successful in hewing to the line 
of its complete original plan. 

The following officers were re-elected 
for the coming year: Chairman, J. H.. 
Mercer, secretary, Kansas Livestock 
Association; vice-chairman, Thomas E. 
Wilson, representing the Institute of 
American Meat Packers; treasurer, 
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Everett C. Brown, Chicago, represent- 
ing the National Live Stock Exchange; 
secretary-general manager, R. C. Pol- 
lock. 

—_>— - 

WORK OF THE MEAT BOARD. 

A year of effort on behalf of meat 
is reported on by the National Live 
Stock and Meat Board covering special 
work in furthering the interests of the 
beef, pork and lamb industries; stimu- 
lating education on meat in colleges, 
universities and high schools; dissemi- 
nating information on meat to the 
housewives of the United States; edu- 
cating the general public on the value 
of meat as a food; and revealing new 
information about meat through re- 
search work. 

These activities are briefly reviewed 
in the 107-page annual report of the 
board for the fiscal year 1927-28, now 
being distributed. 

All branches of the livestock and 
meat industry are actively participat- 
ing in the program of the board. 
These branches include the Institute 
of American Meat Packers, various 
state and national livestock associa- 
tions, the National Livestock Ex- 
change, the National Association of Re- 
tail Meat Dealers and the National As- 
sociation of Retail Grocers. 

Commenting on the work of the 
board, Managing Director R. C. Pol- 
lock said: 

“It has been the policy of the board 
to maintain its program on.a high 
educational and scientific plane at all 
times. Never has the consuming pub- 
lic been told to ‘eat more meat.’ The 
program deals strictly with facts. 
Meat consumption will automatically 
adjust itself. Adherence to this policy 


R. C. POLLOCK. 


Secretary-manager of the National Live 
Stock and Meat Board. 
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explains why the many individuals and 
groups have entered so readily into the 
spirit of this national movement.” 


Stopped a Beef Boycott. 

Following its fundamental purpose 
to protect and further the entire live- 
stock and meat -industry, the board 
was active in preventing the Boston 
beef boycott which threatened early in 
the year when the price of prime cattle 
went to war-time levels. 

It made a survey of the field in which 
beef grading and stamping found its 
widest use and developed the service 
under government supervision. At the 
outset only 4 of the larger packers 
made use of the service. During the 
year covered by the report grading was 
done in 49 plants operated by 33 pack- 
ers. Requests were received for the 
service from a number of packers not 
located in the 10 cities where it was 
available. Over 500 retailers in 200 
cities advised the board of their in- 
tention to offer government graded beef 
to their trade. 

In its cooperation in the ham and 
bacon campaign conducted by the In- 
stitute of American Meat Packers dur- 
ing July and August, 1927, the board 
secured the cooperation of the rail- 
roads, 33 leading roads responding by 
attaching appropriate stickers to their 
dining-car menus. Radio talks given 
under the supervision of the board dur- 
ing this time were devoted to ham and 
bacon consumption and means of prep- 
aration and economical use. 

Helping Out on Pork. 

In aiding the hog industry by direct- 
ing attention to pork, special articles 
were sent out by the board to 6,200 
newspapers of the United States. In 
directing the nation’s attention to pork, 
the U. S. Department of Agriculture 
was requested to issue a press release 
favorable to this meat. The article 
brought out the valuable characteris- 
tics of pork as developed by the de 
partment’s research work over a period 
of years. 

Under special funds provided by the 
National Wool Grower’s Association 
and by the lamb feeders the board 
carried on a national program in be- 
half of lamb. Intensive work was con- 
ducted in 32 cities. This work had 
most satisfactory results in bringing 
the packer and the retailer together in 
a better understanding of their lamb 
problems and in developing a greater 
confidence in lamb among packer sales- 
men. It ‘introduced to retailers new 
and practical methods of cutting lamb 
and instructed them in new methods 
for moving heavy lambs. On the part 
of consumers, it created a new appre- 
ciation of lamb as a food, and it fur- 
nished producers and feeders a more 





dependable sales outlet for their lambs. 


Promoting Meat Education. 

Believing that the subject of meat 
was not given the consideration it de- 
served in college, university and high 
school courses, the board developed in- 
tercollegiate meat judging contests, 
home economics meat judging and 
identification contests, and meat lec- 
tures and demonstrations, all in coop- 
eration with the U. S. Department of 
Agriculture and the state universities 
and colleges. 

In the high schools and preparatory 
schools the meat story contest was con- 
tinued for its fifth year, 16,000 pupils 
participating in the last contest alone. 
The textbook “Ten Lessons on Meat” 
and meat cuts identification charts 
were furnished at a nominal charge to 
all schools requesting them. 

In carrying the story of. meat direct 
to the housewives, who play such an 
important part in maintaining the na- 
tion’s health in feeding the great 
American family, an attempt was 
made to develop a better knowledge of 
meat. This was done through lectures 
and demonstrations, a national radio 
broadcasting program on meat, the 
cook book entitled “101 Meat Recipes, 
Olde and New,” and meat articles in 
women’s magazines. 

In the process of educating the pub- 
lic on meat, more than 1,000,000 pieces 
of printed matter were distributed 
during the year. 

Studies on Meat Values. 


Meat researches include a study of 
diet in anemia, of utilization of food 
iron, of meat in the rearing of young, 
and of factors influencing the quality 
and palatability of meat. 

These researches have developed the 
value of liver, kidney and meat in 
blood building and in overcoming 
anemia. As the result of a study of 
iron, meat now heads the list of iron- 
containing foods on a chart published 
by the American Medical Association. 

In the research project to determine 
the factors which influence the quality 
and palatability of meat, the Institute 
of American Meat Packers, 24 state 
agricultural colleges and the U. S. De- 
partment of Agriculture are cooper- 
ating. The work involves taking meat 
from its production stages through to 
its cooking and tasting. 

All of these activities are reported on 
in the annual report, which also con- 
tains a chart as a center insert show- 
ing the activities of the board in the 
interest of education on meat and the 
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LAST CALL FOR PRIZE IDEAS. 

One week only remains in which 
entries can be made in the 1928 $1,000 
Prize Idea Contest that is being con- 
ducted by the Institute of American 
Meat Packers as a means of increasing 
efficiency in the packing industry 
through stimulating inventive talent. 

All entries should be addressed to the 
Department of Packinghouse Practice 
and Research, Institute of American 
Meat Packers, 506 South Wabash Ave- 
nue, Chicago, and should be placed in 
the mail on or before Sunday, July 15, 
the closing date of the contest. 

Although it may be too late at the 
present time to formulate a new idea, 
there is still time to make a statement 
of a device or idea which has been per- 
fected during the past year. The an- 
nouncement of the awards will be made 
at the Institute’s 23rd annual conven- 
tion to be held October 19-24 at At- 
lantic City and New York. 

The idea entered may be anything 
which is connected with the operating 
departments of the packing plant—an 
improvement in a manufacturing 
process, a labor-saving device, a 
process which tends to improve the 
quality and desirability of any pack- 
inghouse product, et cetera. 

This is the fifth year that such a con- 
test has been conducted by the Insti- 
tute, and in the past there have come 
out of the contests many noteworthy 


ideas which have contributed materially — 


toward greater efficiency in packing- 
house operation. 

The contest is open to employees of 
all member companies of the Institute. 
Those entering ideas have an oppor- 
tunity to obtain wide recognition for 
their efforts as well as financial remu- 
neration. The prize winning ideas are 
featured prominently in THE NATIONAL 
PROVISIONER. 


July 7, 1928. 


Well-known packinghouse experts 
make up this committee which will pass 
on the entries: H. P. Henschien, chair- 
man, Chicago; A. W. Cushman, Allied 
Packers, Inc., Chicago; George M. 
Foster, John Morrell & Co., Ottumwa, 
Iowa; S. C. Frazee, Wilson & Co., Chi- 
cago; H. J. Koenig, Armour & .Co., 
Chicago; Donald Mackenzie, Swift & 
Co., Chicago; R. E. Yocum, Cudahy 
Packing Co., Chicago. 

ae 

PAYS WORKERS FOR IDEAS. 

No workman can be on the job day 
after day without forming some pretty 
definite ideas regarding the methods 
used. Not infrequently these ideas take 
shape in the form of definite sugges- 
tions for bettering a process, eliminat- 
ing waste or reducing costs. 

Many employers of labor recognize 
the fact that the working force as a 
whole is a source of many potential 
valuable ideas and suggestions, par- 
ticularly on production, and that the 
best way to bring out these ideas and 
suggestions is to make it worth while 
for the workers to go to the trouble 
of presenting them. 

Accordingly it is common practice 
with many firms to offer cash prizes 
for ideas submitted and accepted, and 
not a few have adopted the plan of put- 


“ting up a capital prize fer the best and 


most valuable ‘suggestion submitted 
during any given period. 

Armour and Company have followed 
the plan for some time of making it 
worth while for the plant employees to 
submit any good ideas they may have 
to a suggestion committee. This com- 
mittee reviews all these ideas and 
awards compensation in accordance 
with the value of the thought given. 
By this means the workers are en- 
couraged to use their heads, and the 
company has gained many kinks which, 
in the aggregate, have been the means 
of materially increasing the overall 
efficiency of the company. 








agencies supporting the board’s pro- 
gram. 

Copies of the report may be secured 
free of charge through THE NATIONAL 
PROVISIONER or the National Live 
Stock and Meat Board, both at 407 S. 
Dearborn St., Chicago. 


WORKMEN WIN CASH PRIZES FOR IDEAS. 

These three workmen of Armour and Company were recently awarded cash 
prizes for worth-while ideas submitted by them to better plant.methods. Reading 
from left to right they are Bruno Bagato, who made a suggestion for a. plate on the 
cala ham conveyor in the S. P. department; John Puckett, who presented a sug- 
gestion for an attachment to the boring machine for boring both the spigot and 
“bung holes in barrels at the same time; and John Meder, whose idea was a safety 
cylinder for holding the ccntrol valve which operates the cylinder on the blow tank 
in the hog offal department. 
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Overcoming a Hide Loss 

It is estimated that millions of dol- 
lars are lost annually to the livestock 
and meat industry as a result of the 
ravages of the cattle grub. 

This pest bores through the hides of 
cattle in its final stage as a grub, doing 
much damage. The value of the hide 
suffers serious depreciation as a result 
of the presence of this parasite. 

Heavy losses are also reported by the 
dairy industry, as the annoyance suf- 
fered by cattle due to the activity of the 
parasite results in decreased efficiency 
in milk production. At certain seasons 
of the year this effect is quite marked: 

From the standpoint of the packing 
industry the loss is greatest in damaged 
hides. 
minimum number of grub holes are 
placed in a lower grade, regardless of 
the quality of the hide, the care in the 
take-off, or correctness of pattern. 

So important has this loss been. to 
the packing industry that it has been-a 
subject of major attention of the Insti- 
tute of American Meat Packers, whose 
hide committee, under the direction of 


Hides containing more than a 
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E. J.. Madden,: has: done outstanding 
work in directing the attention of the 
livestock, meat and tanning industries 
to the need for control or eradication 
measures. 

At the earnest solicitation of the live- 
stock and meat industry, and in view of 
the fact that every state in the Union 
is infected, the last Congress made an 
appropriation of $75,000 to the U. S. 
Department of Agriculture to be used 
in finding means of control. 

The present plan is to use $50,000 of 
the appropriation in what is known as 
“area control.” The opinion is general 
in the livestock and meat industry that 
such a method of control would be 
ineffective, would require considerable 
funds over a long period of years, and 
it is doubtful. if it would ever bring 
about the results sought. 

When it is realized that the measures 
to be taken in such control work would 
necessitate the squeezing of the grubs 
out of the back of every head of cattle 
in a given area, the cost of such meas- 
ures can soon be calculated. When it is 
further realized that the adult fly in 
adjoining areas could readily be carried 
by the wind into the area under control, 
ana there undo all of the good that had 
been done by the laborious methods re- 
ferred to, the fallacy of such a plan 
would appear to be only too evident. 

For a long time entomologists of the 
U. S. Department of Agriculture have 
been studying the pest, and life histo- 
ries of the two varieties have been 
worked out. It had been the hope of 
the livestock and meat industry that 
the bulk of the appropriation might be 
used to further the search for a para- 
site that would prey upon the grub or 
the fly, or both, and thus eliminate it, 
as has been done with so many insect 
pests that gave promise of becoming 
great economic menaces. 

There are two areas in the United 
States where the cattle grub does not 
exist. One is in Florida and the other 
in the Red River Valley. If cattle in- 
fested with the grub are taken into 
these areas they are soon freed of the 
pest. 

Whether this freedom is due to the 
presence of a parasite or just what the 
condition is is unknown. But it would 
seem that federal moneys could very 
well be spent in finding out the reason 
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why cattle in these areas “are not in- 
fested, and how this‘immunity can be 
extended throughout the country. 

There is no reason why a minor por- 
tion of the appropriation should not be 
used for experiment with the area 
method, or any other method ' believed 
of possible value. But it is hoped that 
reconsideration on the part of officials 
of the Department of Agriculture will 
allot the bulk of these funds to strictly 
research work, through which it is be- 
lieved the greatest good can be accom- 
plished. 

It is work of a strictly research char- 
acter that is needed, not experiment or 
survey work. 

ee 


Operation and Merchandising 

A packinghouse engineer recently 
voiced a warning to which plant execu- 
tives might give attention. 

It was that in planning plant exten- 
sions, alterations, the purchase of new 
equipment and outlining plant policies 
and methods, the changing trend in 
merchandising methods be taken into 
consideration. — 

Merchandising and manufacturing, in 
many instances, are so closely allied 
that unless one is considered in relation 
to the other mistakes are very liable to 
be made that will be costly to correct. 
And until they are corrected, merchan- 
dising and manufacturing costs will be 
higher than they should be. 

The meat packing industry has solved 
many of its production problems. It 
may be that the time has come when it 
can devote some of the efforts that in 
the past have been given to the plant to 
devise ways and means of enlarging 
markets, selling more efficiently and in- 
creasing meat consumption. 

Merchandising methods of the next 
few years will be far in advance of 
those of today. More meats and prod- 
ucts will be packaged. The public may 
demand not only better quality meats, 
but better and in many instances 
smaller packages. Perhaps even fresh 
meats will be cut and packaged before 
delivery to the retailer. 

If these things come about, and many 
believe that they will, it will mean 
changes in production methods. Basing 
plans for future expansion on the con- 
ditions existing today might prove to 
be an expensive proposition. 
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Practical Points for the Trade 


(Contents of THE NATIONAL PROVISIONER are copyrighted and may not be reprinted except by permission) 


Figuring Cattle Yields 


The method of figuring yield in cattle 
is not always clear to slaughterers. 
This method varies, usually being 
adapted to the need of the particular 
plant. 

A Southern packer makes some in- 
quiries about yields. He says: 

Editor The National Provisioner: 

Would appreciate very much your advising me 
of the correct method of figuring live and dressed 
cattle, showing the shrinkage on the hides, and 
the figuring of the offal, etc. 

If you have any actual tests we would like to 
have a copy of them. 

It is not entirely clear what the in- 
quirer has in mind when he asks for the 
correct method of figuring live and 
dressed cattle, showing the shrinkage 
on the hides, etc. 

In figuring cattle yield, live weight, 
the dressed chilled weight of the carcass 
should be taken, the weight of the wet 
hide and the weight of the fat. Then 
the percentage each is of the live 
weight will be the yield. The balance 
of the live weight is figured as by- 
products, waste and shrink. 


If a thousand Ib. steer dresses 575 
lbs., the yield of beef is 57% per cent. 
The weight of the hide will vary with 
the age of the animal, the season of 
the year, and to some extent the degree 
of finish. 

Yields that apply to one 1,000 lb. 
steer will not apply to all of that 
weight. For instance, a grass-fed steer 
will not yield as much meat as will a 
corn-fed steer. 

Also an older steer, but thin, might 
weigh 1,000 lbs., whereas many of the 
steers of that weight marketed today 
are little more than calves. Naturally 
the force-fed calves would yield more 
meat than the older steer with his 
larger frame. 

The surest way is to make a test on 
a considerable number of steers in 
order to strike an average, particularly 
in plants where the quality of steers 
slaughtered shows no considerable vari- 
ation. 

The following is the average of a 
large number of steers of fairly uni- 
form quality: 


Aver. Aver. Yield of 


live dressed beef. Fat. Hide. 
wt. wt. Per Per Per 
Ibs. Ibs. cent. cent. cent. 


Fair steers. .1,050 580 .5552 4% 6% 
Baby beef .. 900 527 -5820 4% 6% 


Aside from the yield of fat and hide, 
there is little if any difference in the 
yield of offal products from the various 
classes of cattle. 


The yield of various cuts from the 
hindquarters of cattle, showing the 


variation in the different grades, on the 


average, are as follows: 
Low grade 


Native steers. No. 1 cutters. cutters. 


Per cent. er cent. Per cent. 
BANOS , osccece 17.15 14.79 14.34 
BL Feids anus 9.51 9.40 10.77 
Plates ...... 12.39 16.33 13.14 
Rounds ..... 23.63 20.97 20.31 


The by-product yield of a 1,000 lb. 
steer is given as follows: 


Trimmed tongue............ 5.00 lbs. 
Cheek and head meat...... 5.00 lbs. 
SRN M5 SDs oRs ease bees .90 lbs. 
SM aos, ack oe ue uncan eee .25 lbs. 
vis ane cep ekisee was 1.25 lbs. 
OS Eee ee ee ee ee 3.50 Ibs. 
ON PRR as PION 10.00 lbs 
ESA ees .75 Ibs 
MN Gixngis's ghwisw iene Saae eNOS 1.25 Ibs. 
IN oon 63S nine ac .30 Ibs. 
Honeycomb tripe........... 1.50 Ibs. 
Suprarenal gland........... .06 Ibs. 
oO ae 6.50 Ibs. 
ENED INO. 0 1c Ss swine 32 feet 
ee ea ee 105 feet 
PN. 5S Gai dnp gre kines 1 piece 
TN ans 5 <mienne 9's s's'b cya 1 piece 
ESSE Sea 1 piece 
Oe OS 22.00 Ibs. 
OR ESSE re 1.80 lbs 
Ray MOD MONS 6 sca s sew ekds -75 Ibs. 
0 Serre 13.00 lbs. 
ne PEE err re 4.10 lbs. 
SE OO” ees 1.75 Ibs. 
EEOWR PROBES . 0000000 00:062% 16 Ibs. 
MO cine t ost chase caee oe 65.00 Ibs. 
Ee eee 1 piece 
Sinews and pizzle.......... 2.62 lbs. 
ee SR ae ae 40 lbs. 
Oe SS ae are 35.00 Ibs. 
SOE so cinco a wsic cue cuban 7.00 lbs. 
PINIOD a cis v.05 0's odie sow w'as 10.00 Ibs. 
SS Ere Pere 1.85 Ibs. 
Sere eee 1,60 Ibs. 
EN i 6 a Geb wre encthim 1.45 Ibs. 
Buttock bones™............. 1.15 Ibs. 
SPD: ND 5 oie occ ovde cde 1.00 lbs. 
faa ree .85 Ibs. 
SRCMNROT DOTS 5. 0.550 os e'ce 13.00 Ibs. 
I gree Ll hive ews ono care -70 lbs. 
eS ae -90 lbs. 


The above figures are given as fairly 
representative of average yields of a 








Why Not Get Value? 


Are part or all of your 
beef fats handled as in- 
edible? 

Compare market prices of 
edible tallow and inedible, 


and see what you lose! 


Normally, there is from %c to lc 
per lb. difference in price. 


Beef fats are necessary in- 
gredients of the best butter 
substitutes or compound lard. 
New methods of rendering 
make it possible to save more 
of these fats to the edible 
side. 

It is time for every packer 
to pay more attention to his 
rendering operations. 




















1,000 lb. steer. In some of the smaller 
plants the by-products are not divided 
up as minutely as in the larger plants 
where a great number of cattle are 
killed. 

In any plant attention should be given 
to figuring costs on the basis of yields, 
even in by-products. In the smallest 
of plants someone should keep a check 
on yields. 

The value of the by-products from 
the day’s kill could readily be figured 
and then the credit per head figured 
from this. This is somewhat easier 
than placing a credit for each by- 
product item. 

By-product credits should be checked 
from time to time to see that they 
reflect the current market. 
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Sausage Curing Pickle 

A sausage maker asks if there is any 
substitute for No. 2 ham pickle in the 
curing of sausage meats. He says: 
Editor The National Provisioner: 

We notice in your curing formulas for sau- 
sage meat that ham pickle is recommended. As 
we do not cure hams we have no ham Pickle. 
Is there any substitute to use for No. 2 ham 
pickle in putting beef in cure? 

If no second ham pickle is available, 
a mild sweet pickle can be made for 
use in curing sausage meats. However, 
the advantage in using a No. 2 ham 
pickle is that it gives a flavor to the 
sausage meat that is not imparted by 
a newly made pickle. 

It is entirely possible to cure the 
trimmings without the use of the ham 
pickle, but there is some advantage in 
covering the tierce of meat with pickle. 

If a new pickle is made up it should be 
of very mild strength, perhaps using 
say 8 oz. sugar, 3 oz. saltpeter and salt 
enough to bring the pickle up to not 
over 40 degs. on the salometer. Some- 
where between 25 degs. and 40 degs. 
might be better. It would be well to 
experiment some with such pickle. 
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FOR BETTER BEEFSTEAK. 


“The Beefsteak Bequest” is the sub- 
ject of a new film being distributed by 
the U. S. Department of Agriculture, 
showing in 15 minutes the results of 
a beef-cattle breeding demonstration 
extending over a period of more than 
10 years. 

The film tells in one reel the story 
of Sni-a-Bar farms in Missouri, owned 
and operated as a public demonstration 
of the value of purebred beef sires. 
The work is a fulfillment of a bequest 
made by W. R. Nelson, Kansas City 
publisher and livestock breeder, who 
believed that carefully selected pure- 
bred bulls would rapidly improve a 
herd of ordinary cows, and be a direct 
cae SnOENETS route to better beef- 
steak. 
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Handling Stockinet Hams 


A packer in the Northwest has been 
having trouble in the proper handling 
of hams in stockinets. He writes re- 
garding this as follows: 

Editor The National Provisioner: 

We have been having considerable trouble in 
smoking hams in stockinets. When the hams get 
warm or hot in the smokehouse the drainage of 
blood and grease collects at the bottom, spc’ 
the appearance of the ham and also leaving 
somewhat soft and damp. 

We are also having trouble with the hams 
sweating when hung in the ice box in the 
stockinet. 

Can you help us overcome these difficulties. 

The use of stockinet would have 
nothing to do with the trouble of which 
this packer complains. The stockinet 
serves to absorb a little grease, it keeps 
the ham nice and clean, and helps to 
improve its shape. 

It is difficult to know just what this 
inquirer means when he speaks of the 
drainage of blood from the ham in the 
smokehouse. Hams from properly-bled 
hogs should show no blood in the 
smokehouse. 

The accumulation of grease in the 
stockinet is probably due to the fact 
that the hams are being smoked at too 
hot temperature, thus causing the fat 
to render. This is poor practice, not 
only from the standpoint of the quality 
of the smoked product, but because of 
the large percentage of shrink re- 
sulting. 

If the ham is soft and damp, there is 
some fault in the curing or soaking 
before the ham is put in the stockinet. 

It is unusual for hams to sweat in a 
cooler. What usually happens is that 
the ham sweats when brought out of a 
cooler into warm temperatures. 


Before this “inquirer could be answered 
satisfactorily it would be necessary for 
him to give the following information: 

Temperature at which the hams are 
smoked. 

Length of time in the smokehouse. 

Length of time in cure. 

Method of soaking or washing. 

Whether or not hams are dried off be- 
fore putting in smokehouse. 

Also general information on the method 
of handling from the time the hams leave 
the cutting floor. 

It will then be possible to find faults 
in handling which cause the reported 


trouble. 
Be 

DEAD ANIMAL LOSSES. 

(Continued from page 26.) 
overloading, so must equal care be used 
to load comfortably full loads. Ani- 
mals ride better, are better contented, 
and less susceptible to injuries or death 
if the floor space is reasonably well oc- 
cupied. This “load braces” against 
train stops and starts, which frequently 
“catapults” a skimped load against car 
ends. 

Roads Responsible for Loading. 


In practically all territories the. 


tariffs provide that agents shall ex- 
amine cars of live stock to see that they 
are not overloaded. 

Where the shipper loads, if he loads 
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above the safe limit it would be in- 
cumbent upon the carriers to refuse to 
accept the car until the loading is re- 
duced. If they accept the car as loaded, 
their acceptance would seemingly stop 
them from setting up the defence of 
overloading by the shipper. 

At all markets the loading is per- 
formed exclusively by the agent of the 
railroad—the stock yard company. If 
that agent, through ignorance, over- 
sight, or inexperience, loads cars over 
the safe minima, the responsibility 
for their act rests squarely upon their 
principal—the railroad. 

The next time the claim agent de- 
clines your claim on this ground, check 
it back to him with this explanation. 

8. DEATH FROM DISEASE. 

Certain diseases by their very nature 
and period of incubation or develop- 
ment would rarely, if ever, bring about 
a case of carrier liability. On the other 
hand, there are other diseases of quick 
development and generally fatal termi- 
nation which may he traced directly to 
the negligence of the carrier. 

Not infrequently carriers claim ani- 
mals die from pneumonia. If they 
would disclose the facts they would 
often show hogs saturated with water 
on cool nights, with pneumonia follow- 
ing the shock and exposure. 

One case is on record where a rail- 
road required two weeks to move a 
shipment, ordinarily requiring four 
days. The hogs were unloaded by the 
carrier in pens infected with hog 
cholera and almost the entire load died 
before reaching destination. 

Yet that carrier, according to court 
records in Chicago, has forced the ship- 
per to sue! 

Distemper in certain animals has 








Get Your Money ? 


Do you get what is coming 
to you from the railroads on 
claims for livestock losses? 


Are you settling for 50 
cents when you are entitled 
to a dollar? 


The law and the facts are 
fully outlined in the follow- 
ing articles which have ap- 
peared in THE NATIONAL 
PROVISIONER. 


“Livestock Shipping Losses” in 
general, issue of May 26, 1928. 


‘Losses Due to Delays in Tran- 
sit,” issue of June 9. 


“Losses on Animals Crippled in 
Transit,” issue of June 23. 


“Dead Animal Losses” in this 
issue; others in issue of July 21. 


Has your traffic manager 
seen these articles? 


If not, you are losing 
money. And i#s your fault! 
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been traced to definite exposure by the 
railroads in instances of record, and the 
carriers made to stand for the loss sus- 
tained. 


Find Out These Facts. 

Whenever disease is set up by the 
carriers in an effort to avoid payment 
of claims, the claimant should de- 
termine these facts: 

1. Was the disease active or latent? 
Almost every post-mortem of man or 
beast would disclose some evidence of 
some disease. This fact does not prove 
death by that disease. 

2. Is the disease such that it could 
have been contracted subsequent to 
shipment, through wrongful exposure 
or neglect of the carrier? If so, they 
haven’t a chance to evade liability. 

Claimants should bear in mind these 
further facts: 


Keep This in Mind. 

1. The federal statutes as well as 
many state laws provide a heavy 
penalty for anyone who knowingly 
ships live stock when diseased or ex- 
posed to contagious disease. 

2. Every shipment from the large 
markets is given an inspection by gov- 
ernment or state inspectors before it is 
forwarded. Obviously your live stock 
was to all appearances sound and 
healthy, or else it would have been 
held up. 

As was pointed out in one case, the 
fact that dead animals were given a 
post mortem, and diseased tissue found, 
is more or less valueless unless a com- 
plete clinical history of the animal is 
available. 

And, after all, it is for the jury to 
pass on what are facts. Anyone who 
has witnessed the average post-mortem 
conducted by railroad veterinarians 
knows what a farce it is. Ordinarily, 
they are not seeking the cause of death, 
but merely an excuse on which claim 
may be declined. 

If you doubt this, follow them some 
morning and observe their handling of 
vital organs and viscera. Then read 
their reports! 

See the following cases where the 
value of a post mortem is held for the 
july: 

Missouri Pacific R. Co. vs. Block, 218 
S. W. 682. 

Crozier vs. U. S. R. R. Administra- 
tion, 181 N. W. 695. 

In the next and concluding article in 
this series the subject of “Shrinkage in 
Transit” will be discussed and cases cited. 

This article also will contain final sug- 
gestions and conclusions on the whole 
series. 

Inquiries concerning claims for live- 
stock losses may be addressed to the Edi- 
tor, THE NATIONAL PROVISONER, Old 
Colony Bldg., Chicago. 

Some 

How hot should the water be in the 
hog scalding vat? Ask “The Packer’s 
Encyclepedia.” 
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SAVORY 


Send for Co 





restaurants. 





SAVORY, INC. 


Makers of Quality Cooking Equipment for 90 Years 


SAVORY 
—— ELE CTRIC7—_. 
WIENER ROASTER 


This new machine makes wieners taste 
so much better that people buy again 
and again—bringing increased sales for 
your customers and a bigger business 
for you. 


You can get more business from your 
present accounts, secure many new ones, 
and hold them against any competition 
—by furnishing on a loan, rent or pre- 
mium basis these SAVORY Electric 
Wiener Roasters which are revolution- 
izing the cooking and the sale of 
wieners. 


mplete Details of these Machines 


The packing industry has been quick to see the immense possibilities for big 
sales with these machines—one large packer has already ordered 1,000 Wiener 
Roasters. Write for plans and details of how you can use these machines 
to increase your meat sales—and build more business for many seasons to 
come—through confectioneries, drug stores, department stores, stands and 


90 Alabama St. 
Buffalo, N. Y. 


More Business from Old Markets 


It’s a bright-colored, moving display that 
attracts the crowds. They see the clean, 
sanitary method of roasting the fiavor 
in (instead of boiling it out)—smell the 
appetite-sharpening aroma—and then 
they buy repeatedly, paying you a big 
return on your investment. 


SAVORY Electric Rotisserie is a com- 
pletely enclosed, sanitary barbecue stove 
that will sell more roasts, broilers and 
hams, for it makes all meats taste better. 


SAvoRY 


ROTISSERIE 










































a Wirfs PATENTED 
AIRTITE’ GASKET 


—will save ice 


The one simple, practical and eco- 
nomical method for making re- 
frigerator and cold storage doors 
air tight. 
years; provides lower and more 
uniform temperature. Comes in 
five standard sizes to fit any door. 


Easy to Apply 
Anyone can tack 
insulating hi 
rubberized covering. Flexible, resilient, 
and self-adjusting to uneven surfaces. 


Write for Samples and Prices 
E. J.Wirfs Organization, Inc. 


113 South 17th St. 
St. Louis, Mo., U. S. A. 


























Saves money; lasts for 


it on. Made with an 
ing core efclosed by a 





PACKER, SAUSAGE MAKER, RENDERER 
AND BY-PRODUCT MANUFACTURER 


Ammonia or Carbon 
dioxide systems of 
refrigeration 
Write for Bulletins 





























LUSE-STEVENSON CO. 


307 No. Michigan Ave. 














Chicago, Ill. 
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Seasonal Trend in Prices of Hogs and Cured Pork Products wholesale at Chicago 
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BOSTON BUTTS 
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These charts in THE NATIONAL PRO- 
VISIONER MARKET SERVICE series 
show the trend of prices of fresh and 
cured pork products and of live hogs for 
June and the first six months of 1928 


compared with those of each of the four 


previous years. 

A general tendency toward 
price strengthening was shown in 
all fresh’ and cured products and 
in live hogs during June. 


Fresh Pork Products 


Fresh Pork Loins.—Pork loins 
have been gradually gaining 
strength during the month due to 


Seasonal Trendin Prices of Hogs and Fresh Pork Products wholesale at Chicago 


PORK LOINS 
8-10 LB. AVERAGE 


$¢ REGULAR I2- Na AVERAGE 








ELtlES 
$°G SQUARE CUT AND SEEOLESS 














lighter cutting and a steadily ad- 
vancing market on live hogs. The 
weather in many parts of the 
country also has been a factor in 
supporting consumption of this 
product. There has been consid- 
erable speculative buying in evi- 


dence for the current month’s 


production. 

‘Hams.—Green hams in car lots 
have enjoyed what is perhaps the 
broadest trade in years. Buyers 





months to an extent seldom expe- 


have bought far into the autumn 
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rienced in the past. 


Bellies. — While this product 
has been steadily strengthening in 
price for the past three months, 
the market has been quiet. The 
wide spread in price between green 
bellies and regular hams is a sub- 
ject for considerable comment. In 
view. of the heavy cutting loss 
that has been experienced on this 
product, in spite of the increase 
in price, greater activity and 
strength is anticipated. 


Boston Butts.—This product 
has been moving in good volume 
and at firm prices. 


Picnics.—Green picnics enjoyed 
a big advance in price but toward 
the end of June quieted down, 
lapsing into a state of inactivity. 
However, supplies are moderate 
and there is a tremendous volume 
of business on picnics working 
through chain store channels. 


Cured Pork Products 


S. P. Hams.— Cured hams 
showed a sharply upward trend 
during the month, due to a broad 
export movement and a good 
trade through domestic channels. 
There has been considerable buy- 
ing of S. P. hams in car lots, in 
addition to the regular volume of 
business through smokehouse 
channels. With the entrance into 
the boiled ham season, the heavy 
averages have been showing con~ 
siderable advance. 


- S._P. Bellies.—This produet is, 
at a standstill so far as earlot 
trading is concerned on the open 
market. There has been a good 
movement at all times through 
smokehouse channels, and the 
sliced bacon trade going through 
chain stores has been tremendous, 


D. S. Bellies.—Dry salt bellies 
appear to be in a strong position. 
Production has been somewhat 
limited due to the light arrivals 
of suitable hogs. Some packers 
have been quite active on the buy- 
ing side, indicating shortage of 
supplies in advance of the opening 
of the Southern market. The 
Southern demand is_ gradually 
broadening, and _ considerable 
speculative interest has been in 
evidence in this market. A few 
months ago lard and bellies sold 
at even money but there is now a. 
sharp differential in prices in. 
favor of the latter. 

D. S. Fat Backs.—Fat. backs. 
have shown some irregularity, 
The general price trend for the., 
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Waste, the weak link in refrigera- 
tion construction, can definitely 

_\ be eliminated by the use of ‘‘Stan- 
-. dard’’ refrigeration units—the in-. 
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Provision and Lard Markets 


Market Irregular— Hedge Pressure 
Continues—Lard Deliveries Smaller 
Than Expected—Cash Trade Fair— 
Exports Moderate—Corn Outlook 
Good—English Stocks Liberal. 

The market for hog products the past 
week has been moderately active but 
very irregular over a moderate range. 
The bulk of the activity naturally was 
centered in lard. On the setbacks there 
was rather persistent commission house 
buying and covering, but the advance 
continued to run into increased offer- 
ings and hedge pressure. On the whole, 
sentiment remained decidedly mixed. 

The steadily increasing lard stocks 
caused timidity in many quarters while, 
on the other hand, there are those who 
are inclined to take hold of the market 
on a scale down based on the possibility 
for an important letup in the run of 
hogs to market and also on the belief 
that without a material advance from 
the present levels in both hogs and hog 
products, the number of hogs in the 
country for the season will be sharply 
below those of a year ago. 

The hog market this week continues 
to display strength. In fact the highest 
prices of the year were registered with 
the average around 10.45c, or the equiv- 
alent of about a 10 to 1 parity as com- 
pared with corn. Not only has the hog 
price been advancing slowly, but the 
western hog receipts likewise were 
more moderate as compared with the 
same time last year. The latter, how- 
ever, has not been sufficient to check 
the increasing stocks, but with farm 
work on the increase over a good part 
of the country owing to harvest, there 
is the possibility of lessened market- 
ings for the immediate future. 


Corn Crop Outlook Good. 
The Government June survey appears 


WEEKLY REVIEW 


to have created a little more interest 
in the market for hog products, in that 
it indicated an outlook for a fair de- 
crease in the available supply, which 
a great many contend will have its in- 
fluence on a better market later in the 
year. Another point which attracted 
attention is the persistent firmness in 
old corn and the prospects for a very 
moderate carryover of that grain into 
the new season. Against the old crop 
situation, however, is an almost ideal 
new corn crop outlook. The average 
of five private estimates indicated a 
prospect for 2,990,000,000 bu. of corn 
as of July 1, compared with the pro- 
duction last year of 2,786,000,000 bu. 

The average price of hogs at Chicago 
last week was 10.25c, the same as the 
previous week, compared with 8.65c a 
vear ago. The receipts of hogs at the 
leading western markets for the week 
ended June 30 were 509,000, against 
537,000 the previous week and 581,000 
the same week last year. The total 
receipts for the season to date were 
about 10,214,000, against 9,549,000 the 
same time last year. The packing of 
hogs at Chicago March 1 to date has 
been 2,231,000, compared with 2,173,000 
the same time in 1927. 

The lard stocks at Chicago are just 
about double those of a year ago. The 
trade had been fearful of very heavy 
tenders on July contracts owing to the 
heavy stocks, but considering the size 
of the supplies available, the tenders 
were small and appeared to have been 
readily taken care of. 


British Stocks Heavy. 


In some quarters, there is a tendency 
to watch the foreign demand closely. 
Some point out that the season of the 
year when Europe usually takes hold in 
a liberal way is approaching, and there 
is a tendency to look for a better export 
trade the coming season than the past. 
There is the belief that considerable 
more livestock has been killed off 








month is upward. Production has 
been limited due to the large 
number of thin and unfinished 
hogs received on many markets. 
There has been some rather ag- 
gressive selling through domestic 
channels, while some producers 
have been obtaining 4c to 34¢ 
over Chicago prices for export 
shipment. 


Lard and Hogs 

Lard.—Record lard stocks are 
on hand, each month showing an 
increase over the preceding one 
and the accumulation being far in 
excess of that of a year ago. 
Domestic demand has been rather 
quiet and the export trade un- 
satisfactory. The market has 
shown a stubborn resistance to 
lower price levels and there ap- 


pears to be rather determined 
buying through speculative chan- 
nels in the distant months. 

Hogs.—At some markets a con- 
siderable price advance was regis- 
tered in hogs during June, the top 
at the end of the month being at a 
record for the year. Prices have 
gone up steadily in the face of 
heavy stocks of product, but with 
the prospect of dwindling runs. 
No doubt there will be a heavy 
carryover of lard and probably of 
some meat stocks, and whether or 
not the high hog prices are justi- 
fied will depend upon the maturity 
of the corn crop. This will have 
considerable bearing on the qual- 
ity of the hogs coming to market 
during the late months of 1928 
and early in 1929. 


abroad than usual owing to the ex- 
tremely high prices and shortage of all 
feedingstuffs on the Continent. A 
notable improvement in foreign lard 
trade would be distinctly helpful, but it 
is noted that the British stocks at the 
moment are comparatively large. 

The Liverpool monthly stock state- 
ment showed 3,917 tons of lard on hand 
against 3,653 tons the previous month 
and 2,800 tons last year. The stock of 
tierce lard was 567, against 787 the 
previous month and 354 a year ago. 

ORK—The market was quiet but 
steady in the east, with mess quoted 
at $30.50; family, $34.50; fat backs, 
$26.00@29.00. At Chicago, mess was 
quoted at $29.50. 

LARD—The market ruled quiet and 
irregular. Domestic trade on the whole 
was fair but export demand moderate. 
At New York, prime western was 
quoted at 12.45@12.55; middle western, 
12.30@12.40; city, 11%c; refined conti- 
nent, 12%c; South America, 13%¢; 
Brazil kegs, 14%c; compound, car lots, 
12%c; less than cars, 1244@12%c. At 
Chicago, regular lard in round lots was 
quoted at July price; loose lard, 72%4c; 
under July, leaf lard, 1.10 under July. 

BEEF—The market was very firmly 
held. Trade was moderate in the east, 
with mess quoted at $23.00; packet, 
$24.00; family, $25.00@26.00; extra 
India mess, $40.00 to $42.00; No. 1 
canned corned beef, $3.10; No. 2, South 
America, 6 lbs., $16.75; pickled tongues, 
$75.00@80.00 per barrel. 








See page 45 for later markets. 








STOCKS AT 7 MARKETS 

Stocks of all meat and of lard at the 
7 principal markets of the country on 
July 1 showed considerable increase 
over those on hand at the same period 
last year, with the exception of S. P. 
skinned hams and dry salt bellies. 

An increase was shown also during 
the month just ended in all stocks ex- 
cept skinned hams, which declined. In 
some cases, however, this increase was 
small. 

Stocks of sweet pickled meats are 
something more than 15,000,000 Ibs. 
heavier than those of a year ago and 
dry salt stocks are 14,000,000 lbs. 
heavier. Lard stocks are about 61,500,- 
000 Ibs. heavier, those on June 30, 1927, 
totalling 75,518,058 Ibs. 

Stocks put down during June will 
show a high inventory value. Only 
those in the first two or three months 
of the year are showing a profit at 
present price levels. Scarcity in hog 
marketings and high prices should 
make this product good property if 
properly merchandised. 

Stocks at Chicago, Kansas City, 
Omaha, St. Louis, East St. Louis, St. 
Joseph and Milwaukee, on June 30, 
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NEVERFAIL is a Cure that is true to its 
It has never 
COMPLETE satisfaction to those who have 
We know of no better proof of its 
merit than the many satisfied users in the 
United States and Canada who continually 


Makers of the Famous GENUINE H. J. MAYER Special Frankfurter, Bologna, Pork Sausage 
(with and without sage), Braunschweiger Liver, Summer (Mettwurst), Chili Con Carne and 
Rouladen Delicatessen Seasonings 

All our Products are guaranteed to comply with the B. A. I. regulations 


MAYER & SONS CO. 


When All Others Fail, Use H. J. Mayer’s Neverfail 


yet failed to give 


H. J. 


6821-3 S. Ashland Ave., Chicago, Il. 


reorder. 


Whether you manufacture sausage, or cure 
hams and bacon, when you are in trouble, 
and all OTHERS fail, use H. J. MAYER’S 
NEVERFAIL. 


Such popularity must be deserved. 


Canadian Plant, Walkerville, Ont. 














1928, with comparisons, as especially 
compiled by The National Provisioner, 


are reported as follows: 
June 30, May 31, 
1928. 1928. 

T’l S.P. meats. .226,595,072 224,910,898 211,020,829 

T’l D.S. meats. . 88,605,328 88,116,821 74,409,981 

T’l all meats. ..338,731,646 334,219, 783 

P.S. lard 

Other lard 


June 30, 


> 85, 680,786 86,938,188 
5 51,351,499 
. - 68,395,295 63,985,81 
S.P. picnics .... 20,632,131 
D.S. bellies .... 65,050,710 
D.S. fat backs.. 18,137,394 


———{e-—_— 


EUROPEAN PROVISION CABLES. 


The market at Hamburg was rather 
quiet, says James T. Scott, American 
Trade Commissioner, Hamburg, Ger- 
many, in his cable to the United States 
Department of Commerce for the week 
ended June 30. Receipts of lard for 
the week were 981 metric tons. Ar- 
rivals of hogs at 20 of Germany’s most 
important markets were 102,000, at a 
top Berlin price of 14.92 cents a pound, 
compared with 79,000 at 13.64 cents a 
pound, for the same week last year. 


The Rotterdam market remains 
about the same, price improvement in 
refined and extra neutral lard, premier 
jus and tallow steady, with medium 
demand. 

The market at Liverpool was firm, 
stocks of American bacon light, offer- 
ings are few. 

The total of pigs bought in Ireland 
for bacon curing was 22,000 for the 
week. 

The estimated slaughter of Danish 
hogs for the week ended June 29, 1928, 
was 91,000. 


8,707,369 


CHICAGO PROVISION STOCKS. 


Stocks of provisions in Chicago at 
the close of business on June 30, 
1928, with comparisons, are reported 
by the Chicago Board of Trade as fol- 
lows: June 30, May 31, June 30, 

1928. 1928. 1927. 
Mess pork, new, 


made since 


Oct. 27, 539 


21,968 


609 
25,265 


673 


24,055 


bris. 
Other kinds of 
brid. pork, bris. 
. S. lard, made 
85,351,066 53,401,452 
4,117,000 
5,618,890 


3,587,856 
9,541,294 


Oct. 1, "997, ‘bs. 
Other kinds of 
lard, lbs. 9,963,203 
8. R. sides, made 
since Oct. 
27, Ibs. 1,979,266 1,980,434 
S. R. sides, made 
previous to Oct. 
a, *, Ge .. 43,000 
D. S. clear bel- 
lies, made since 
Oct. 1, ’27, lbs. 
D. S. rib bellies, 
made since Oct. 
1, ’27, Ib..... 3,408,808 
D. S. rib bellies, 
made eS 


7,000 


26,963,693 24,408,246 22,613,561 


3,641,856 4,599,556 


Ibs, 3,000 
Ex. sh. cl. sides, 
made since 
Oct. 1, ’27, Ibs. 
D. 8S. short fat 
backs, lbs. .. 
D. 8. shids., Ibs. 
S. P. hams, Ibs. 
S. P. skinned 
hams, lbs. ... 
8. P. bellies, Ibs. 
S. P. Californias 
or picnics, S. 
P. Boston 
shoulders, Ibs. 8,861,707 
S. P. shoulders, 
Ibs. 94,276 
Other cuts of 
meats, lbs. .. 8,810,365 


149,157 


6,802,529 
776,830 
37, Si, 449 


18,874,764 
27,578,218 


7,443,456 
610,467 
36,827,044 


19,585,153 
27,762,048 


8,205,589 
90,060 
7,636,914 


10,287,599 
66,260 
8,286,463 





Total cut 


meats, Ibs. .142,568,646 137,702,046 136,383,779 


EASTERN FERTILIZER MARKET. 
(Special Report to The National Provisioner.) 
New York, July 3, 1928. 


Ground tankage is selling here at 
$4.65 and 10c f.o.b. New York in a Kkm- 
ited way. This is the top of the market 
with but little buying interest at this 
figure. Offerings of South American 
are few and far between, and it is hard 
to say just what the market is, al- 
though some spot stocks are held at 
about $5.00 and 10c ex. store Atlantic 
ports. 

Last sales of dried blood were at 
$4.75 f.o.b. New York. One sale of 
South American was reported at $5.00 
e.i.f. a Southern port, but one sale was 
made at $4.90 c.i.f. a Pacific Coast port. 
The asking price for July-August ship- 
ment is around $5.00 c.i.f. 

Not much unground tankage is of- 
fered on this market as most of the 
producers were sold up for a few 
months to come. 

Cracklings 50-55 per cent are held 
at $1.15 f.o.b. New York, with buyers’ 
views a little under this price. Stocks 
are well cleaned out. 

Acid phosphate is firm and higher ir 
price at both Baltimore and nearby 
producing points. 

a 
MEAT IMPORTS AT NEW YORK. 


Imports of meats and meat products 
received at the port of New York for 
the week ended June 29, 1928: 


Point of 


origin, Commodity. 


Canada—Quarters of beef 
Canada—Calf carcasses 
Canada—Meat products 
Italy—Sausage 
Italy—Hams 


Amount, 


8, 135 Ibs, 
513 lbs. 
129 Ibs. 

1,218 lbs, 








Trade Mark Geo) 1750 


takes too long to wear out. 


demand has grown each y 


steel—hand forged. 


Sole Agents for 





Famous for Superlative Quality 


We’ve been told that we do ourselves an 
injustice by making our product so good it 
Perhaps—but 
the point is that for 178 years John Wilson’s 
edged products have led a field and the 


Butchers’ 
Knife 
No. 29 


Skinning 
Knife 
No. 3840 





That’s because they’re aoa va “of double shear 


For Best Results Use Wilson Steels with Wilson Knives 


H. Boker & Co., Inc., 103 Duane St., N. Y. 
John Wilson, Sycamore St., Sheffield, England 


Knife 
No. 2156 




















cing 
the newH-B model, 


20,000 Ib. V.G.W. 


(* Vehicle Gross Weight) 


=PHRECEARROW 


TRUCK 


Built for speedy, economical haulage of a 5-ton 
pay load without exceeding the 20,000-lb. Vehicle 
Gross Weight laws effective in many states. 


COMMERCIAL CAR DIVISION 
THE PIERCE-ARROW MOTOR CAR COMPANY, Buffalo, N.Y. 














The New H-B Model 
20,000 Tb. V.GuW.  ccssccon vise 





HAULS A 5-TON PAY LOAD 





LEGALLY 





ON ANY HIGHWAY 


World-famous dual- 
valve, dual-ignition 
engine, gives 25 per 
cent more power, uses 
25 per cent less gas- 
oline. 





MULTI-SPEED 


forward speeds in 
speeds reverse 











NEW day in transportation 

requirements...a new day 
in highway restrictions... anew 
Pierce-Arrow truck for these 
needs of today. 


Stauncher, but lighter in weight, 
it hauls with speed a 5-ton load 
—and conforms with the 20,000 
pound Vehicle Gross Weight 
laws effective in many states. 


Its frame is of heat-treated 


chrome nickel steel, 40 per cent 
stronger than ordinary frames. 


Its Multispeed Transmission 
has a high range of speeds for 
fast, economical running on 
smooth stretches; a low range 
with tremendous reserve power 
for forging through “heavy 
going” or for pulling out of 
deep excavations. 


Its power plant is the famous 
Dual-Valve, Dual-Ignition 
Pierce-Arrow engine. It develops 
25 per cent more power—and 
saves 25 per cent in fuel. 


Its worm gear drive, pioneered 
17 years ago by Pierce- Arrow, 
operates silently in a bath of 
clean oil. It is designed to de- 
liver 100,000 to 
200,000 miles of 
seals efficient trouble- 
eaeoyY free service. 
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A 
100,000 Mile 





Worm Drive 


Silent, efficient, 
& trouble-free, op- 
erating always in 
aclean bath of oil, 
Pierce - Arrow’s 
celebrated 
drive is built to 
last 100,000 miles. 


worm 
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details. 


Pierce-Arrow trucks 
be purchased, if 
desired, under attractive 
financing arrangements. 
Write us or ask your 
nearest distributor for 




























Drivers like its easy steering, 
its ability to turn short. 


Built like all Pierce-Arrow trucks 
have been built—to yield 12, 15 and 
even 17 years of service, the new H-B 
model carries more loads with fewer 
idle hours and with greater profit 
than any previous Pierce-Arrow heavy 
duty truck. 


The Pierce-Arrow distributor in your 
locality will prove this. Ask him 
about it. 


Cw 


COMMERCIAL CAR DIVISION 


THE PIERCE-ARROW MOTOR CAR CO. 
Buffalo. N.Y. 





Pierce-Arrow Truck Line 


7 speeds 
Model H-B Chassis Prices forward 
13’ 0" wheelbase $4500 — 


15’ 0” wheelbase $4550 
16’ 6” wheelbase $4600 





a — for 
PIERCE-ARROW TRUCK LINE in- The control has 
cludes chassis sizes of 2-ton, 3-ton, been simplified. 


4-ton, 5-ton, 6-ton, 7'4-ton. Trac- 
tors, 3-ton, 5-ton, 714-ton. Chassis 
prices, $3,500 to $5,600 at Buffalo. 


FLEET-ARROW LINE, carrying a 
1,500 to 4,000-lb. pay load, includes 
chassis sizes of 140” wheelbase, $2,450; 
160” wheelbase, $2,500; 180” wheel- 
base, $2,550, for chassis only at Buffalo. 


usual way 


is contr 


cab seat. 


THE PIERCE-ARROW MOTOR CAR COMPANY 
Commercial Car Division, 
1698 Elmwood Avenue, Buffalo, N. Y. 


V.G.W. truck. 
Name 


A high speed 
range for fast 
running—a low 


in 





The gears are shifted in the 


with the cus- 


tomary gear-shift lever. 


The change from one trans- 
mission range to the other 


by a special 


lever located at the driver's 
fingertips at the front of the 


Please send me literature on the H-B Pierce-Arrow 20,000 Ib. 





Address..... 
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The NE 
Pierce-Arrow 
to these amazing specifications 





GENERAL DIMENSIONS 


15/0” 16'6” 
Dash to rear of seat 34 4634" 4634" 
Back of seat to center line of rear axle 7 10015,” 118454" 
Back of seat to end of frame........ 131% 1557%6" 173%" 
Axis of rear axle to end of frame 5” 5414” 5 
Track-front 
Track-rear 
Overall width-front 
Overall width-rear 
Turning radius 


ENGINE—4 Cylinder, 4” x 514”, SAE rating 25.6 HP.—Governed 
speed 1600 RPM. Dual valves. Bloc cylinder with large jacket 
capacity; Bores nd and honed to close tolerances. Develops 
in excess of 48 HP. 


LUBRICATION—Force feed to all bearings including wrist pins 
by geared pump located in oil pan and driven from cam shaft. 


CARBURETOR—Pierce-Arrow Stromberg; adjustable heat regu- 
lator on manifold. Choke control from dash. Hot spot inlet 
manifold heated from the exhaust gasses. 


CRANK SHAFT—Three bearing, drop forged, heat treated high 
carbon steel. Bearings: Main, 2!4" dia., connecting rod, 214" dia. 
Statically and dynamically balanced. 


CRANK CASE—Aluminum alloy casting. 


IGNITION—Delco dual six volt system; gear driven generator 
and distributor. All high tension wiring carried in conduit. 
BATTERY—Six volt, 70 Ampere hour, three cell battery, 
flexibly mounted under the driver seat. GENERATOR—Six 
volt with integral cut out. Optional, STARTING MOTOR 
—Six volt with manual engagement. 


TRANSMISSION—Special seven forward speeds and two reverse 
speeds; transmission mounted amidships with three point sus- 
pension. Case hardened and ground gears; all shafts mounted 
on ball bearings. Standard SAE large size power take-off opening 
on right side. 


GEAR RATIO AS FOLLOWS 

Ratios High Range Low Range 

Ist Speed 3.38 9.50 

2nd Speed J 4.53 

3rd Speed J 2.22 

4th Speed ‘ 1.00 

Reverse 11.18 

FRAME—Heat treated chrome nickel 5%” pressed steel. Four 
heavy cross members rigidly gussetted to side members. Maxi- 
mum frame section 7” deep by 3” flange width. 

REAR AXLE—Full floating worm drive type. Cast steel heavily 
ribbed, center section with inserted heat treated nickel steel 
tubes carrying spring seats and wheels. F J type worm gear 
and case hardened steel worm supported in cast steel carrier. 
Worm, gear and differential bearings ball type. 

RADIUS RODS—Tubular type, forged steel eyes at each end. 
Ball and socket swivel mounting at rear end. Front end anchored 
to substantial frame brackets. 

BRAKES—Foot or service brake mounted on propeller shaft, 
rear of transmission. Total braking area 128.75 square inches. 
Hand or emergency brake, mounted on rear axle with two 
aeons shoes in each drum. Total braking area 317.8 square 
inches. 

WHEELS—Cast steel wheels front and rear. 

TIRES—Solid 36 x 5” front, 36 x 6” dual rear. Pneumatic 38 x 7° 
single front, 40 x 8” dual rear. 

STANDARD CHASSIS EQUIPMENT—Driver’s seat, bumper, 
electric head and tail lamps, generator and storage battery, dash, 
governor, ammeter, oil gauge, pressure gauge, hand horn, front 
and rear license brackets, running boards, tool box, and a com- 


plete set of tools. 
ROAD SPEEDS 
Solids— 
Wheel Engine RPM Axle Direct Over Gear 
36” 1600 10 17 Re 4 
36” 1600 12 14.2 18.3 
Pneumatics— 
10 x 8” 1600 10 18.9 24.4 
10 x 8” 1600 12 15.8 20.4 
CHASSIS WEIGHT—Including standard cab and full charges of 
gas, water and oil, 8,400 lbs. to 8,800 lbs., depending upon wheel 
base and tire equipment. 


The Pierce-Arrow factory, occupying 45 impressive acres, is a great institution with a great record. 
It offers you convincing assurance of a highly protected motor truck investment. 
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Tallow and Grease Markets 


TALLOW—tThe situation in tallow at 
the seaboard was one of quietness and 
a steady tone the past week. A mod- 
erate busines in extra and outside stuff 
at 8%c f.o.b. was reported at times, 
but offerings were not large or press- 
ing. Consumers were inclined to go 
slow over the holiday. Sentiment was 
more mixed ahd some producers were 
inclined to hold for higher levels. As 
a whole, producers appeared to be 
fairly well sold up, but consumers, on 
the other hand, seemed to have satisfied 
their nearby requirements. 

In some quarters, however, it is con- 
tended that a broader consuming de- 
mand will be noted later in the month. 
In competing quarters prices ruled 
steady to firm, but the demand was 
quiet throughout. At New York, extra 
was quoted at 8%@8%c; special, 8c; 
edible, 9%c. At Chicago, a moderate 
trade was reported. Tne market was 
about steady, with edible quoted at 
8%c; fancy, 85sc; prime packer, 8%@ 
8c; No. 1, 8c; No. 2, 7@7*%e. 

At Liverpool the market for Austra- 
lian tallow was quiet and steady with 
prime quoted at 42s 6d and good mix 
at 40s 3d. 

STEARINE—A little better demand 
was noted, the result of some improve- 
ment in compound trade. Prices were 
firmer, with scattered sales of oleo, 
New York, at 9%c. At Chicago, the 
market was steadier, with oleo quoted 
at 946c. 

OLEO OIL—A steadier tone but a 
limited trade featured the market at 
New York the past week. Extra was 
quoted at 13%c; medium, 12%c; lower 
grades, 11@12c, according to quality. 
At Chicago, the market was steady but 
quiet, with extra quoted at 13%c. 








See page 45 for later markets. 








LARD OIL—A limited demand and 
an easier tone featured the markets in 
the east the past week, with edible, 
New York, quoted at 16%c; extra 
winter, 13c; extra, 12%c; extra No. 1, 
12%c; No. 1, 11%c; No. 2, 11%e. 

NEATSFOOT OIL—Demand ruled 
rather quiet and the market displayed 
an easier tone. Pure oil at New York 
was quoted at 15%c; extra, 12%c; No. 
1, 11% ¢; cold test, 18%. 

GREASES—There has been very 
little in the way of activity in the 
grease market in the east during the 
past week. The tone was about steady, 
but buyers were holding off and the 
trade calculated that little important 
interest would materialize until some 
time later in the month. The postion 
of competitive articles was about 
steady, so much so that there was little 
or no _ individuality throughout the 
grease markets. 

At New York, choice yellow and 
house was quoted at 74% @7%c; supe- 
rior house, 73@7%4c; A white, 7%c; 
B white, 75sc; choice white, 9c. At 
Chicago, the market ruled rather quiet 
but steady with the holiday interrupting 
trade somewhat. At Chicago, brown 
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was quoted at 7@7%c; yellow, 7%@ 
Tec; B white, 7%c; A white, 8c; choice 
white, all hog, 8%c. 


rs 


By-Products Markets 
Chicago, July 5, 1928. 
Blood. 

Good grades of blood offered at $5.00 
per unit ammonia f.o.b. Chicago and 
other Central West points. South 
American blood slightly lower. 

Unit Ammonia. 
Ground and unground 
Digester Hog Tankage Materials. 


Little activity in this market on 
either the buying or selling side. Low- 
er grade product selling at about same 
level as the 11% to 12 per cent. 

Unit Ammonia. 
Ground, 114%@12% ; emenin., eS 
Unground, 114% to 12% ammonia. 4.90@5.00 & 10n 
Ground, 6 to 8% ammonia 4. i 
Unground, 6 to 8% ammonia... 4.25@4. 
Liquid stick, 7 to 11% ammonia. 4.00@4. 25n 


Fertilizer Materials. 


Fertilizer tankage market slightly 
stronger. Bone tankage in demand with 
practically no offerings. 


Unit Ammonia. 
@4.50 & 10 


@4. ~ 
@4. 
Bone tankage, low grd., per ton.24. Py re 00 
Bone Meals. 


This market shows little change due 
to operation on a contract basis. 


High erd., ground, 10% am 
Lower gerd. +, gr. and ungr., 29% 


Raw bone meal 
Steam, ground 
Steam, unground 


Cracklings. 
Crackling market quiet, with buyer’s 
views somewhat weaker than seller’s. 
Per Ton 
Hard pressed and exp. unground, per 
unit protein 


Soft prsd. pork, ac. grease & quality. 
Soft prsd. beef, ac. grease & quality. 


Gelatine and Glue Stocks. 
Jaws, skulls and knuckles are scarce 


are accurate and dependable. 


every process 


The 
| Powers REGULATOR Co. 


‘ 


2725 Greenview Ave., Chi 


and in good demand. Sinews, pizzles 
and hide trimmings nominally $30.00@ 
31.00. Market dull. 


Per Ton 
Kip and calf stock 
Rejected manufacturing bones 
Horn piths 
Cattle jaws, skulls and knuckles.. 
Sinews, pizzles and hide trimmings. . 
Pig skin scraps and trim., per Ib. 


Horns, Bones and Hoofs. 


Hoofs are quoted at $40@45 per ton, 


depending on quality. Some demand 
evident. 


Per Ton 
Horns, according to grade 
Round shin bones 
Flat shin bones 
Cattle hoofs 
Junk bones x 

(Note—Foregoing prices are for mixed carloads 

of unassorted materials, indicated above.) 
Animal Hair. 

Last sales summer coil dried hair at 
$40.00 per ton. Some demand for win- 
ter and summer processed and winter 
coil dried. 


Coil and field dried.. 
Processed grey, 
Cattle switches, each* 


*According to count. 
—_@— 


CHEMICALS AND SOAP SUPPLIES. 

(Special Report to The National Provisioner.) 

New York, July 3, 1928. 

Extra tallow, f.o.b. seller’s plant, 
8%c lb.; Manila cocoanut oil, tanks 
New York, 8%c Ib.; Manila cocoanut 
oil, tanks coast, 8%c lb.; Cochin cocoa- 
nut oil, barrels New York, 10%c lb. 

P. S. Y. cottonseed oil, barrels New 
York, 12%@12%c Ib.; crude corn oil, 
barrels New York, 11%c lb.; olive oil 
foots, barrels New York, 104%@10%c 
lb.; 5 per cent yellow olive oil, barrels 
New York, $1.25@1.30 gal. 

Crude soya bean oil, barrels New 
York, 1134.@12%c lb.; palm kernel oil, 
barrels New York, 9%c lb.; red oil, 
barrels New York, 9%@9%c lb.; Niger 
palm oil, casks New York, 74% @7%c 
lb.; Lagos palm oil, casks New York, 
8%c lb.; snore (soaplye), 74%c lb. 


at = CONTROL 


Powers Thermostatic Regulators 
There is one for 
in the packing industry. Write 


us about any temperature problem troubling you 
and we will send bulletin describing the type of regulator 
that will give you the best results. 
37 Years of Specialization in Temperature Control 


cago. Also 35 other cities. ; re ax04,) 








Buyers of Beef an 








THE KENTUCKY CHEMICAL MFG. CO., Inc. 


COVINGTON, KY. Opposite Cincinnati, Ohio 


Both Soft and Hard Pressed 


d Pork Crshilians 
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Many of the leading packers and 
wholesalers of the middle west, 
east, and south are selling 
Mistletoe. Let us refer you to 
some of them. 


G. H. Hammond Company 
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MEAT TRADE IN JUNE. 

Continued improvement in the de- 
mand for smoked meats and further 
advances in the price of hogs featured 
the meat trade during the month just 
closed, according to a review of the 
live stock and meat situation issued by 
the Institute of American Meat Pack- 
ers. The fresh pork trade was only 
fair for the month as a whole, but im- 
proved somewhat during the last week. 

The beef trade remained unsatisfac- 
tory, owing to the relatively high level 
of cattle prices. 

There was a fair demand in the 
United Kingdom for most American 
meats from stocks previously landed 
and some buying of bellies, hams, and 
picnics for future shipment. The 
prices of most cuts improved, although 
they have not kept pace with the in- 
creases in domestic prices. The de- 
mand for lard was quiet with prices 
under parity with the Chicago market. 

On the Continent there was a fair 
demand during part of the month for 
landed stocks of lard and fat backs, 


with a fair amount of buying for fu- 
ture shipment. The trade in oleo oil 
and neutral lard was dull all month. 

In the domestic market, the heavy 
receipts of hogs at the beginning of 
the month resulted in a large supply 
of fresh pork cuts and prices declined 
somewhat. 

Hams of all weights and picnics 
moved into consumption freely, but the 
demand for bacon remained somewhat 
slow. The trade in green and sweet 
pickled meats was active, and prices 
strengthened somewhat. 

The trade in dry salt meats continued 








| The Blanton Company 


| ST. LOUIS 
Refiners of 
VEGETABLE OILS 
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good in the South with prices about 
steady. The domestic lard trade was 
quiet, although there was some advance 
in prices. 

The demand for boiled hams and 
sausage was fairly good, but failed to 
show satisfactory seasonable improve- 
ment owing to the cold and rainy 
weather which prevailed in many con- 
suming centers. 

The quality of the hogs marketed 
was rather poor and the yields were 
ow. 

Yearling cattle were most in demand 
throughout the month and brought 
top prices from week to week in prefer- 
ence to the heavier grades which 


topped the market a year ago. Butcher 
stock suffered uneven losses in the lat- 
ter part of the month, owing to the 
grassy condition of offerings; cutters 
also showed some decline, but again 
strengthened up at the close. 


The dressed beef market was only 
fair, with a somewhat more active de- 
mand than in May. 


The trading in hides was slow, but 
the market showed an improving ten- 
dency at the close of the-month. 


The uneven supply of live and 
dressed lambs throughout the month 
resulted in an irregular dressed mar- 
ket. 
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daily price movement of prime summer yellow cottonseed oil 
of June on the New York Produce Exchange. 


nearby month, are indicated by the 
futures are shown by the lighter lines. 
The May 


consumption of refined oil, 
considerably less than generally estimated. 


Flash Company of New York, shows the 
for the trading month 


The price fluctuations of July, the 


heavy line, while the price fluctuations in 


244,340 bbls., was disappointing, being 
Seed receipts were also small due to 


replanting. The total visible on July 1, amounting to 1,348,508 bbls. of refined oil, 


was about 200,000 bbls. 
is expected to be around 850,000 bbls. 


less than the previous year. 


The carryover on August L 
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Vegetable Oil Markets 


Market Irregular—Trade Fair—Senti- 
ment Mixed—Cash Trade Improved— 
Crude Nominal—Tenders Stopped— 
Lard Irregular. 

Operations in cotton oil futures on 
the New York Produce Exchange the 
past week have been on a moderate 
scale. Prices backed and filled over a 
limited range, with the news of a mixed 
character. The undertone was steady. 
Large deliveries on July contracts were 
readily taken care of, and with im- 
provement in cash trade and strength 
in cotton on unfavorable crop advices, 
made for some advance. The upturns 
met considerable realizing and less ag- 
gressive outside support, with the re- 
sult that a reaction followed due to 
some improvement in the weather 
south and a setback in cotton. 

The holiday served to restrict inter- 
est somewhat, but on the whole there 
was a tendency to go slow pending de- 
velopments. For a time there was con- 
siderable switching of long July to the 
later months by commission house 
longs, but refiners readily bought the 
July and sold the futures. As a mat- 
ter of fact, deliveries of about 20,000 
bbls. on July contracts went into the 
hands of commission houses, trade in- 
terests and packers, reports indicating 
that refiners had lost the bulk of the 
oil tendered. 

The liquidation has not been as heavy 
in the spot month as anticipated, and 
several of the close pit observers were 
convinced that a short interest exists in 
the July delivery. The natural result 
was a slight narrowing in the July 
discount under the futures. Unless 
further tenders are forthcoming the 
impression prevailed that July would 
narrow its discount further. 

Lard Stocks Increase. 

During the latter part of the pre- 
vious week, consumers came into the 
market and were understood to have 
bought both oil and compound in a fair 
way, probably taking care of their re- 
quirements for the next 30 days. This 
lifted some pressure off the nearby 


WEEKLY REVIEW 


market and served to bring about an 
advance of %ec per pound in cash oil 
and compound prices on the part of 
refiners. 

Coasumers’ stocks had been rather 
small, but it was difficult to get an 
accurate line on the extent of the buy- 
ing. The demand this week, however, 
quieted down somewhat, as was to be 
expected, but the indications are that 
w:-hin about a month consumers wiil 
again be forced to take hold. 

The crude markets continued largely 
in a nominal position. Not much is 
heard of new crude operations, while 
supplies of old crude unsold are gen- 
erally said to be light. The trade nat- 
urally is anxiously awaiting the July 
Government report which will be issued 
about the middle of next month, but 
at the same time was impressed with 
a further increase in the Chicago lard 
stocks of 12,583,076 lbs. the last half 
of June. This brought the supply to 
120,205,898 lbs. against 95,086,956 Ibs. 
a month ago, and compared with 66,- 
530,602 Ibs. at this time last year. The 
lard market was quite irregular, but 
the deliveries on July contracts were 
not as great as had been anticipated. 


Crop Prospects Not Good. 


As a whole sentiment was greatly 
divided. In the main the market was 








SOUTHERN MARKETS 


New Orleans. 

(Special Wire to The National Provisioner.) 

New Orleans, La., July 5, 1928.—Mar- 
ket barely steady; crude practically ex- 
hausted; 8%c bid Texas; 9c Valley. 
Loose refined, 9%4¢ bid, 10c asked New 
Orleans. Futures dull with buyers 
watching crop developments. Consensus 
of opinion here is that crop will not 
exceed that of last. 


Dallas. 
(Special Wire to The National Provisioner.) 
Dallas, Tex., July 5, 1928.—Prime 
cottonseed delivered Dallas, nominal; 
prime crude oil, 9c; forty-three per cent 
cake and meal, f.o.b. Dallas, $57.00; 
hulls, $18.00; mill run linters, 4% @6c. 
Market very quiet. Weather much 
warmer; market quiet. 


dominated by the fluctuations in cotton, 
a more or less natural condition at 
this season of the year. With the sup- 
plies of cotton oil for the balance of 
the season and for the carryover pretty 
well defined at this time, and the com- 
paratively heavy lard stocks generally 
known, the next most important fea- 
ture as a price making factor for some 
time to come is the possible size of 
the new cotton crop. 

Whether or not the remaining sup- 
plies of old oil have been fully dis- 
counted is an open question, but the 
fact remains that the stocks of oil 
are in strong hands, with a good part 
hedged, although refiners are generally 
considered long of actual oil on bal- 
ance. Taking the latter into consider- 
ation, also the fact that past experi- 
ence has taught that the fears of the 
large or small carryover are always 
greater than the actual results, is just 
another indication that, regardless of 
the stocks of oil at this season, the 
new crop situation should receive the 
greater consideration. 

Crop advices of late have not been 
satisfactory, and there has been in- 
creasing complaints of weevil, grass 
and thin stand. However, the Govern- 
ment weevil report failed to bear out 
the private reports on this pest. In 
some quarters it was pointed out that 
the Government report issued on July 
2 took into consideration conditions 
prior to June 16, whereas many of the 
complaints from the south have de- 
veloped from June 16~-to date. The fol- 
lowing table gives the Government 
comparisons of weevil emergence in 
test cages prior to June 16 with last 
year’s comparisons: 


Station 1928. 1927. 
Baton Rouge, La. ........ 2:13"-"* & 
Florence, S. C. 1.54 8.20 
College Stn., Tex. ........ 42 5.27 
Raymond, Miss. . 2.05 
Aberdeen, N. C. 3.26 
Rocky Mt., 1." AER ater 1.40 
A. & M. College, Miss 
Auburn, Ala. 

Fayette, Ark. 
Clemson College, S. C. 


COTTONSEED OIL—Market trans- 
actions: 








REFINED 





ASPEGREN & CO., Inc. 


PRODUCE EXCHANGE BLDG. 


BROKERS 


COTTON SEED OIL 


ORDERS SOLICITED 


TO BUY OR SELL PRIME SUMMER YELLOW COTTON SEED OIL ON 
eo NEW YORK PRODUCE EXCHANGE FOR SPOT OR FUTURE DELIVERY 


NEW YORK CITY 


CRUDE 
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The large dealer, the small 

dealer, EVERY dealer, must 

have the best to compete 

successfully in the trade of 
today 


The Crusher—The Refiner— 
The Investor — The 
Manufacturer— 


Every element of the cottonseed oil trade 
can and does use the NEW ORLEANS 
COTTON OIL MARKET to advantage. 
The contract is as nearly perfect as it 
is possible to make it; it is protected 
by the Clearing House of the New Or- 
leans Cotton Exchange, deliveries are 
guaranteed as to weight. grade and 
quality at time of delivery by an in- 
demnity bond, and storage facilities and 
transit privileges make New Orleans the 
fieal center for a cotton oil market. 


Always Use YOUR Cotton Oil 
Market! 





The New Orleans Refined Cottonseed 
Ol Contract was established at the 
request of the cotton ofl trade. 


New Orleans Cotton Exchange 


a ee 


The Procter & Gamble Co. 


Refiners of all Grades of 


COTTONSEED 
OIL 


PURITAN, Winter Pressed Salad Oil 
BOREAS, Prime Winter Yellow 
VENUS, Prime Summer White 
STERLING, Prime Summer Yellow 





























MOONSTAR Cocoanut Oil 
P &G SPECIAL (hatdened) Cocoanut Oil 
General Offices: 
CINCINNATI * OHIO 
Cable Address: “Procter” 


et 


The Edward Flash Co. 


29 Broadway 
NEW YORK CITY 


Brokers Exclusively 
ALL VEGETABLE OILS 


In Barrels or Tanks 


COTTON OIL FUTURES 


On the New York Produce Exchange 
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Friday, = 29, 1928. 
Range— —Closing— 
Sales. High. Low. Bid. Asked. 
O635 «0:8 
a 1060 
a 1080 
. «-- 1700 1087 1080 1081 a .... 
Fees 1500 1099 1092 1092 a 1094 
100 1098 1098 1090 a 1100 
300 1101 1101 1098 a 1103 
a penieinae eb Rae oo ewes 1098 a 1107 
a 1105 
Total Sales, including switches, 3,600 

bbls. P. Crude S. E. Nominal. 


Saturday, June 30, 1928. 


—Range— —Closing— 
Sales. High. Low. Bid. Asked. 


1050 
1082 
1098 
1099 


100 1060 1060 1060 
100 1076 1076 1077 
1090 


100 1100 1100 1090 
200 1103 1103 1100 


1115 
Total Sales, including switches, 500 
bbls. P. Crude S. E. Nominal. 


Monday, July 2, 1928. 
—Range— —Closing— 
Sales. High. Low. Bid. Asked. 
BW wee 
y a 1050 
. «... 2100 1074 1065 1050 a 1050 
Sept. .... 200 1085 1080 1070 a 1069 
cc beat tee oo esas Se 1080 a .... 
100 1095 1095 1078 a 1089 
- 1000 1095 1087 1085 a 1088 
1090 a 1087 
a 1100 


Total Sales, including switches, 3,600 
bbls. P. Crude S. E. Nominal. 


Tuesday, July 3, 1928. 
—Range— —Closing— 
Sales. High. Low. Bid: Asked. 


1030 

. 1100 1030 1030 1030 
200 1045 1045 1043 
...-10000 1060 1053 1055 a 1053 
aes 10500 1073 1065 1065 a 1067 
1062 a 1070 

.-- 1800 1073 1064 1065 a .... 

OOD, i525: 1100 1073 1064 1064 a 1067 
Feb. 1064 a 1070 


Total Sales, including switches, 24,700 
bbls. P. Crude S. E. Nominal. 


Wednesday, July 4, 1928. 
HOLIDAY—NO MARKET. 
Thursday, July 5, 1928. 


—Range— —Closing— 
Sales. High. Low. Bid. Asked. 
OS ae 

1055 
1063 
1075 
1080 


1046 

pt. 
Oct. 
Dec. 


Sept. Sp aeednen 1064 1060 1060 
1077 1074 1074 

1074 

1086 1077 1077 


1077 1077 1079 
1097 1097 10%5 


1080 








See page 45 for later markets. 








COCOANUT OIL—A fairly good 
trade was passed at the coast recently 
at 8c tanks. The market as a result 
was steady with further inquiries in 
the market. Reports from the Philip- 
pines showed copra supplies continue 


* low, but oil production about normal 


with four mills operating. At New 
York, tanks were quoted at 8c, while 


July 7, 1928... 7 


Pacific coast tanks were quoted at 8@ 
Sec. 


CORN OIL—The market ruled rath- 
er quiet but was steady with prices 
quoted at 9c f.o.b. mills. 

PALM OIL—Demand has been fair 
but offerings limited, particularly near- 
by stuff. The tone, as a whole, was 
firm. At New York, spot Nigre was. 
quoted at 7%c; shipment Nigre, 7%c; 
—_ Lagos, Thee; shipment Lagos,. 
7%c. 


PALM KERNEL OIL—Demand con- 
tinued to rule rather quiet, but the 
tone, nevertheless, was fairly steady, 
with New York tanks quoted at 8%c. 

SOYA BEAN OIL—Demand was. 
limited, but the market steady owing: 
to lack of pressure of offerings. Man- 
churian bean production now promises. 
no greater than the 1926 crop of 4,000,- 
000 short tons. Pacific coast tanks. 
were nominal. New York tanks were 
quoted at 10%c; barrels, 12%c. 

OLIVE OIL FOOTS—The market 
was quiet and barely steady. Nearby- 
foots, New York, were quoted at 9%c 
and July-August tanks at 9%c. 

PEANUT OIL—Market nominal. 

SESAME OIL—Market nominal. 


COTTONSEED OJL—Demand was 
better but mostly on contracts. Store 
stocks at New York were reduced from 
15,200 bbls. to 8,000 bbls. the last half 
of June. The crude market, both old 
and new, was fully nominal. 

ee 
TRI-STATE CRUSHERS MEETING. 

A joint convention of the North and 
South Carolina and Georgia Cottonseed 
Crushers Associations was held in 
Asheville, N. C., June 25 and 26. The 
Carolina associations have met together 
for some years. This was the first tri- 
state convention, and it proved a big 
success. 

An exceptionally fine program fea- 
tured the meeting. On the first day 
there were addresses by J. E. Byram, 
Alexandria, La., president; Harry Hodg- 
son, Athens, Ga.; vice president, Chris- 
tie Benet, Columbia, S. C., general 
counsel, Interstate Cottonseed Crushers 
Association; and Dr. B. W. Kilgore, 
Raleigh, N. C., president of the North 
Carolina Cotton Growers Cooperative 
Association, who spoke on “The Evolu- 
tion of Cottonseed.” 

The chief address on the’ second day 
of the meeting was made by H. O. Lov- 
vorn, vice president and general man- 
ager, Mandeville Mills, Carrollton, Ga., 
on “A Plan for Improving Cotton 
Staple and Oil Yield.” 

At the separate sessions of the 
three associations, held on the second 
day, officers for the coming year were 
elected as follows: 


North Carolina — President, Horace . 


Pearsall, Wilmington Oil & Fertilizer 
Co., Wilmington; vice president, Rob- 
ert Gorham, Planters Cotton Oil Co., 
Rocky Mount; secretary, H. A. White, 
Greenville. 

South Carolina—President, H. L. Al- 
len, Grenco Oil Mill, Greenwood; vice 
president, L. C. Breeden, Southern Cot- 
ton Oil Co., Bennettsville; secretary, 
Russell Acree, Columbia. 

Georgia — President, Parks Walker, 
Walker Bros., Griffin; vice president, 
T. C. Strother, Fort Valley Oil Co.; 
secretary, W. M. Hutchinson, Atlanta. 
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The Week’s Closing Markets 


FRIDAY’S CLOSINGS 
Provisions. 

Provisions quiet and firm towards 
the close of the week, with less pressure 
on the market. A further advance in 
hogs, with moderate receipts, had con- 
siderable influence. Lard was affected 
by the firmness in oil. At New York 
the hog movement from the country is 
expected to be moderate. 


Cottonseed Oil. 

Cotton oil quiet and very steady, ad- 
yancing with the strength in cotton, the 
unfavorable reports on the boll weevil 
and the unfavorable weather conditions. 
Expectation of only a moderate in- 
crease in acreage, with best estimates 
of under 13,000,000 bales for crop, and 
the possibility of another moderate 
production of oil advanced prices. 

Quotations on cottonseed oil at New 
York, Friday noon were: July, $10.25 
bid; Aug., $10.45@10.55; Sept., $10.65@ 
10.85; Oct., $10.78@10.81; Nov., $10.78 
@10.81; Dec., $10.78@10.88; Jan., 
$11.00@11.15; Feb., $11.00@11.20. 


Tallow. 
Tallow, extra, 8%c. 


Stearine. 
Oleo stearine, 9%c. 
a 
FRIDAY’S GENERAL MARKETS. 


New York, July 6, 1928.—Spot lard 
at. New York: Prime western, $12.55@ 
12.65; middle western, $12.40@12.45; 
city, 11%c; refined Continent, 12%c; 
South American, $13.75; Brazil kegs, 
$14.75; compound, $12.00. 


eX 
BRITISH PROVISION CABLE 


, (Special Cable to The National Provisioner.) 
Liverpool, July 6, 1928. 

General provision market firm. Hams 
and picnics in good demand for prompt 
and future. Spot prices rule strong. 
— shoulders improving. Pure lard 
air. 

Today’s prices are as follows: Liver- 
pool shoulders, square, 80s; hams, 
American cut, 95s; hams, long cut, 98s; 
Cumberland cut, 92s; short backs, 85s; 
picnics, none; bellies, clear, 87s; Cana- 
dian, 104s; spot lard, 62s; Wilshire, 
none. 

— 
LIVERPOOL PROVISION STOCKS. 


Stocks of provisions on hand at Liv- 
erpool on July 1, 1928, with comparisons 
for last month and last year, as es- 
timated by the Liverpool Provision 
Trade Association, were as follows: 


July1, Junel, Julyl, 

. 1928. 1927. 
a eee 3,412,416 4,351,536 4,138,624 
OO. saveveceva 1,506,400 1,371,216 2,470,496 
Shoulders, Ibs. ...... 40,096 119,168 147,952 
, Steam, tierces .. 567 787 354 
Tard, refined, tons.... 3,917 3,653 2,800 

—_o— 


HULL OIL MARKET. 
Hull, England, July 3, 1928.—(By 
Cabl&)—Refined cottonseed oil, 37s 6d; 
crude cottonseed oil, 33s 6d. 


—o—_ 
COTTON OIL’ EXPORTS. 


Exports of cottonseed oil from New 
York, July 1, 1928, to July 3, 1928, none. 


CANADIAN LIVESTOCK PRICES. 
Summary of top prices for livestock 
at leading Canadian centers for the 
week ended June 28, 1928, with com- 
parisons: 
BUTCHER STEERS. 


1,000-1,200 lbs. 

Week Same 
ended Prey. week, 
June 28, — week, 1927. 

MP e pL ape $12.00 $11.75 $ 9. 
RATE ee ee 11.00 11.50 8.50 
WERRIDOE. ~ 5 peste castes 11.25 11.00 8.50 
CNIS. 63-6 siatradahccasa 9.5 9.60 6.75 
PN errr ice re 9.50 10.00 8.50 
BE. AMG oy ce ie ce 9.25 9.50 7.00 
Bigese PAW oe viseacuses 10.25 10.00 7.50 
Gasateem «6. ccc peccaie 9.50 9.25 ads 

VEAL CALVES. 
fo, PES Powe ene $14.50 $14.00 $12.25 
CO RRS TR Ea 12. -00 10.00 
ME So cchdua eases 13.00 12.00 9.00 
SEE er 12.00 12.50 8.25 
Edmonton .............. 11.00 11,00 8.00 
Ps {Notes dwewlate 9.50 11.00 7.00 
PRE EW he nc otccadcost 11.00 11.00 8.00 
WOGOOE cn vcicccsccctes 12.00 10.00 eee 
SELECT BACON HOGS. 
TONGRRD occ acccevnuesece $12.50 $12.75 $ 9.75 
WOE | wcenvis cxscee’ 12.50 12.50 10.00 
WEINER. fs 60's. 6 ce pidiscen 11.15 11.35 9.25 
js SA ei Pa .00 12.50 9.25 
CO ES Pe eer 11.10 £1.25 9.25 
ics MOMES. A dese ceaeare 1.35 11.35 8.75 
ee ae 11.00 11.25 9.15 
BOMRBCOOR. occ ccceccvces 10.85 11.20 wow 
GOOD LAMBS. 

De, ee EP OP ree $18.00 $18.50 $17.00 
| ae eee 17.00 18.00 15.00 
E> nas wes oss oe 15.50 16.00 14.00 
CI ae dai uenwanecekn scene 11.00 need 
Ste Far 16.00 16.00 14.00 
Oe EE rare 11.00 sinew 
BEGOND POW occ vcvenecice 15.00 osee 14.00 
erie ere ccow 


NEW YORK MEAT SUPPLIES. 


Receipts of western dressed meats 
and local slaughters under federal in- 
spection at New York City, N. Y., are 
officially reported for the week ended 
June 30, 1928, with comparisons, as fol- 
lows: 


Week Cor. 
ended Prev. week, 
Western drsd. meats: June 30. week. 1927. 
Steers, carcasses 6,628 5,899 6,976%4 
Cows, carcasses. 382 30 
Bulls, carcasses 73 132 175% 
Veals, carcasses 7,690 8,811 8,440 
Lambs, carcasses 19,583 26,169 21,629 
Mutton, carcasses 5,306 4,016 4,442 
Beef cuts, lbs.. 559,889 492,779 661,469 


, 1, 
Pork cuts, lbs..1,329,124 1,168,315 1,136,159 
Local slaughters: 


GATRO cc dvccves 11,090 10,318 8,917 

CONOD co cts ies 14,894 14,692 15,554 

) er Or 43,370 44,512 45,496 

Li eer eee 58,499 45,206 46,075 
——4—_—_ 


LARD AND GREASE EXPORTS. 

Exports of lard from New York, July 
1, 1928, to July 3, 1928, 3,649,500 Ibs.; 
tallow, none; grease, 400,000 lbs.; stear- 
ine, 41,200 Ibs. 








Why Pay This Tax? 


“If equipment can effect a 
saving in your plant, you are 
paying a tax equal to that 
saving until you install that 
equipment!” 

Who said that? Henry 
Ford. 

Maybe that’s one of the 
reasons why Henry has so 
much money! 
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“TRADE GLEANINGS: 


The plant of the Bob. White Packing 
Co., Goldsboro, N. C., was destroyed by 
fire recently. 


The Fidelity Products Co., Browns- 
ville, Tex., has leased a cottonseed oil 
mill and will crush oil and manufacture 
cottonseed meal cake. 


Damage estimated at $2,000 was 
caused recently by fire to the branch 
of the K. & B. Packing and Provision 
Co., Estes Park, Colo. 


The Cudahy Packing Co. is starting 
the initial step in rebuilding and ex- 
panding its plant at Kansas City, Kan., 
to make it thoroughly up-to-date. 


Swift & Company will build a mod- 
ern creamery in Durango, Colo. This 
will be the second creamery established 
by this company in Colorado, the other 
being in Denver. 


Burns & Co., Ltd., the-new corporate 
title of P. Burns & Co. interests, Cana- 
dian packers, has been incorporated 
with headquarters in Calgary, Alta., 
and ‘Vaucouver, B. C., Canada. Its 
capital is stated as $12,000,000. 


The Western States Packing Co. has 
filed articles of incorporation with the 
secretary of state in Colorado. It will 
build a plant in Denver, as reported in 
a recent issue of THE NATIONAL PRO- 
VISIONER, with R. M. Shearer as presi- 
dent and general manager. 


Announcement has been made that 
the Major Packing Co., Mishawaka, 
Ind., has perfected plans to expand its 
plant through the erection of new 
buildings to cost several hundred thou- 
sand dollars. Construction of the new 
buildings will start shortly. 


The new plant of the Hosler Packing 
Co., Circleville, O., which has been 
under construction for the past four 
months, was thrown epen to the inspec- 
tion of the public on June 25. The new 
home of the company cost $500,000. 
The old plant was destroyed by fire 
during October of last year. 

4 : 
BOSTON MEAT SUPPLIES. 

Receipts of western dressed . meats 
and slaughters under federal and city 
inspection for the week ended June 30, 
1928, with comparisons, are officially 
reported as follows: 

' Week 


ended 
Western dressed meats: June 30. 


week. 1927. 
Steers, carcasses ...... 2,411 2,155 3,772 
Cows, carcasses ...... 1,163 939 2,453 
Bulls, carcasses ...... 32 49 51 
Veals, carcasses ...... 1,200 1,524 1,206 
ibs, carcasses ...... 10,780 18,635 11,880 ~ 
Mutton, carcasses ..... 1,034 1,028 642 
Se ey pers 357,319 402,064 312,183 
Local slaughters: 
RIN sc cksksnddiceedes 1,183 1,197 1,339 
OGRWOS Sovpececeveccces 1,140 892 2,293 
NE ae errr P 14,006 14,886 16,979 
pe eet SEP fo 3,254 3,372 4,611 
—_@—— 


ARGENTINE BEEF ‘EXPORTS. 

Gable reports of Argentine exports 
of beef this week up to July 6, 1928, 
show exports from the country. were 
as follows: to England 78,828 quar- 
ters; to the Continent, 34,590;, others, 
none. 

Exports for the previous week were 
as follows: To England, 82,342 quar- 
ters; to the Continent, 11,185; others, 
none. 
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CUTTING 
HAULAGE COSTS 


You will too! Even before you buy a Federal 
truck you will be conscious of Federal’s Certi- 
fied Earning Ability. As you make your selection 
from 43 chassis, one to 7”2 tons capacity, and more 
than 100 body-and-chassis combinations, you will 
be conscious that you are getting exactly the 
truck needed to do your work at lowest cost. 


Then, as you receive the story of Federal’s 
ALL-TRUCK construction, and as you hear the 
experiences of other owners, your confidence 
in Federal will grow and grow. But your real 
understanding of “Certified Earning Ability” 
will come only after you have used a Federal, 
and known its influence on your profits. 


THE FEDERAL MOTOR TRUCK COMPANY, 5822 Federal Ave., DETROIT, MICH. 


“Leading Specialists in Commercial Transportation” 


FEDERAL TRUCKS 


ALL SIZES—FOURS & 


SIXES -” 
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Hide and Skin Markets 


Chicago. 

PACKER HIDES—Packer hide mar- 
ket advanced sharply during the week, 
and is in a strong position. Only a 
moderate line of hides was offered and 
at the opening of the week two pack- 
ers moved heavy native steers and light 
native cows at 1c advance, with extreme 
native and heavy Texas steers at Y%c 
advance. Later trading at further ad- 
yances established the market general- 
ly one and a half cents up from last 
week on practically all descriptions. 
Total sales so far thought to be around 
70,000 hides, all current take-off. Last 
trading prices are now bid for more 
hides, with offerings restricted. _ 

Spready native steers nominally 
around 26@26%c. Heavy native steers 
last sold at 24c and this is bid; earlier 
sales at 2344c. Extreme native steers 
last sold at 24c, which is now bid; 
earlier trading was at 23%c. 

Butt branded steers sold late this 
week at 23%c for about 3,000 butt 
branded and heavy Texas steers com- 
bined. Colorados quoted at 23c, with 
earlier trading at 224%c. Heavy Texas 
steers moved, as above stated, with butt 
brands at 23%c; earlier sales were at 
22%c and 28c. Light Texas steers 
quoted at 23c, with early sales at 2214c. 
Extreme light Texas steers quoted at 
28c, with branded cows. 

Heavy native cows in good demand, 
with late sales at 234c and this figure 
bid for more. Light native cows last 
sold at 24c, with earlier sales at 23'4c; 
24c bid for more. Branded cows moved 
ina good way at 23c and this is now 


bid. 

Bids of 174%c and 18c reported for 
native bulls; some asking 19c, others 
not quoting. Branded bulls nominally 
around 16@16'%4c, and well cleaned up 
late last week at 16c for southerns and 
15%c for northerns on sales by three 
packers. 

SMALL PACKER HIDES — Small 
packer hide market sharply higher, in 
sympathy with big packer market. Bids 
of 24c are in the market for local July 
slaughter all-weight native steers and 
cows and a cent less for branded; local 
killers’ ideas are around 25c for natives, 
although this is still considerably in 
advance of the market. One local killer 
still holds June slaughter; all others 
sold up to end of June. 

COUNTRY HIDES—tThe _ strong 
packer hide market has had consider- 
able influence on country hides. Good 
all-weights generally held around 21@ 
214c, selected, delivered. Heavy cows 
priced around 18%@19c, _ selected; 
heavy steers alone nominally around 
194%4@20c. Sales of 45/60 lb. buff 
Weights are reported at 21c; offerings 
light. Extremes are in strong demand 
and offerings scarce; market nominally 
around 24c, with up to 24%c talked, 
for good 25/45 lb. weights. Bulls firm- 
er and priced around 16c, selected. All- 
weight branded quoted 1814@19c, Chi- 
cago freight. 

CALFSKINS — Some June packer 
calfskins are available at 31c; bid of 
le reported in other directions, with 
82c asked. Last trading was at 30c. 

First salted Chicago city calfskins 








last sold on straight weight basis at 
28c; offerings scarce and 30c asked. 
Outside cities quoted around 29c. Mixed 
cities and countries around 2544 @26%4c. 

KIPSKINS — Sharply higher prices 
are asked for packer kips. Bids of 28c 
for natives are reported and generally 
asking 30c for natives, 29c for over- 
weights and 28c for branded; one lot 
available at a cent under these figures. 

First salted Chicago city kips quoted 
sharply higher; asking 26c, with last 
trading at 24%@25c. Outside cities 
quoted around 25c. Mixed cities and 
countries around 24@24'4c. 

Packer regular slunks quoted nomi- 
nally around $1.85; hairless around 
65@70c. 

HORSEHIDES — Horsehides more 
firmly held, in sympathy with other 
hides. Good renderers are priced $8.00 
@8.50, ranging down to $7.00@7.50 
asked for mixed lots, according to per- 
centage of renderers. 

SHEEPSKINS—Dry pelt quoted 30@ 
32c per lb., according to section. Big 
packer shearlings were well sold up 
previously at $1.35; one car reported 
since at $1.40 but not confirmed as yet. 
Pickled skins quiet; quoted in a nomi- 
nal way at $9.25 per doz. for packer 
straight run of lamb and $10.25 per doz. 
for sheep, last paid, with season well 
over. Last trading in big packer spring 
lambs at $10.00 per doz. Small packer 
lamb pelts quoted around $1.30@1.35. 

PIGSKINS—No. 1 pigskin strips 
nominally around 9%@10c; gelatine 
stocks inactive and nominally 4c. 


New York. 

PACKER HIDES—Packer hide mar- 
ket was well cleaned up previously to 
end of June, with last sales of June 
hides at 22%4c for native steers, 22c 
for butt brands and 21%c for Colorados. 
These prices no longer a market cri- 
terion. Market very strong and quot- 
ed nominally on basis of Chicago quo- 
tations, or 24c for native steers, 2344c 
for butt brands and 23c for Colorados. 

COUNTRY HIDES—More interest 
in country hides following advance in 
packer market but offerings reported 
very scarce. Good 25/45 lb. extremes 
generally held around 24c, with 25/50 
lb. quoted %4c less. Buff weights held 
at 21c. 

CALFSKINS — Calfskin market 
strong at last trading prices, $2.25 for 
5-7’s and $3.00 for 7-9’s, at which time 
9-12’s were quoted nominally $4.00. 
Supply very small and offerings scarce; 


higher prices will undoubtedly be asked 
on next offerings. 


——_%—— 
CHICAGO HIDE MOVEMENT. 


Receipts of hides at Chicago for the 
week ending June 30, 1928, 3,814,000 
lbs.; previous week, 3,219,000 lbs.; same 
week, 1927, 4,123,000 lbs.; from January 
1 to June 30, 115,047,000 lbs.; same 
period, 1927, 120,427,000 Ibs. 

Shipments of hides from Chicago for 
the week ending June 30, 1928, 3,960,- 
000 Ibs.; previous week, 3,544,000 lbs.; 
same week, 1927, 4,481,000 lbs.; from 
January 1 to June 30, 117,781,000 lbs.; 
same period, 1927, 134,500,000 Ibs. 
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TANNERS’ HIDE STOCKS. 
Stocks of raw hides and skins held 
by tanners on May 31, 1928, subject 
to correction, with comparison for the 
previous month, are given by the U. S. 
Department of Commerce as follows: 


May, April, 

; 1928. 1928. 
CI WHORE Fs cccieccgceescésee 1,603,097 1,600,050 
WE moa 56 Hass Wade clavieus cee 569,603 504,343 
cy a Ee Sctaeced eas cued 786,109 866,853 
ES in < p Reh a go.wieth.eaiee ch ose 24,409 30,840 
| are 222,976 198,014 
BN’-ss wadatecbedecnecases toex 1,657,730 1,383,738 
RP ccd sews dectcttnes vin gies 239,527 235,483 
Sheep and lamb............... 4,965,474 4,201,918 
ge SRP eee ra 7,175,438 6,508,465 
CNR SS ccd aQe twos bheaKee os 591,501 494,730 


BACON FACTORIES COMBINE. 

An amalgamation of the two largest 
packinghouses in Esthonia has recently 
been. brought about, said to be due to 
the unfavorable market conditions for 
bacon and the necessity of a rationali- 
zation of production, according to re- 
ports dated April 13, 1928, and for- 
warded to the U. S. Department of 
Commerce by the American trade com- 
missioner at Latvia. 

The shares of the Kulmetus Com- 
pany, Ltd., which owns a large slaugh- 
terhouse and cold storage plants, have 
passed into the hands of the Esthonia 
Slaughterhouses Company, Ltd. This 
company will be the only exporter of 
bacon in Esthonia. 

The export of bacon from this coun- 
try in 1927 was nearly three times that 
of the 1925 export. | 

> : 

CHICAGO HIDE QUOTATIONS. 

Quotations on hides at Chicago for 
the week ended July 6, 1928, with 
comparisons, are reported as follows: 

PACKER HIDES. 


Week ended Previous Cor. week, 
July 6, ’28. week, 1927. 

Spr. nat. strs.26 @26%n 25 @25%n 224 @23n 

22 2 


Hvy. nat. strs. @24b 2% @21b 
Hvy. Tex. strs. @23% @22 19b@19%ax 
Heavy butt 

brnd’d strs. @23% @22 19b@19%yax 
Hvy. Col. strs. @23 @21% 1814%4b@19ax. 
Ex-light Tex... 

ees @23b @22 @19b 
Brnd’d cows. @23b @22 19b @20ax 
Hvy. nat.cows. @23%b @22 @20 
Lt. nat. cows. @24b @22% @22 
Nat. bulls....1744@18b @17ax 16 
Brnd’d bulls..16 16%4n @16ax 14 @lin 
Calfskins ....31 @32 30 @3l @25 
Kips, nat..... 28b @29ax @27 * @24 
Kips, ov-wt...28 @29ax @26 @24 


Kips, brnd’d .27 @28ax @25 @22 
Slunks, reg... @1.85n @1.80 1.25@1.50ax 
Slunks, hris...65 @70n 65 @70n 55 @60 

Light native, butt branded and Colorado steers 
le per Ib. less than heavies, 


CITY AND SMALL PACKERS. 


Nat. all-wts.. @24b 22%@23 @22b 
Branded ..... @23b @22 19 @19%n 
Nat. bulls ...17 @17%n164%@lin 15 @15%n 
Brnd’d bulls .16 @16%n @16n 13%@l4n 
Calfskins ....28 @30 @28ax 23 @24ax 
oo ae eee 25 @26 @24% 21%@22n 
Slunks, reg...1.60@1.65 1.60@1.65 1.15@1.25 
Slunks, hris.. @60n @60n 50 @65 
COUNTRY HIDES. 
Hvy. strs. ..19%4,@20n @19n @17ax 
Hvy. cows .18%@19ax 174%4@18ax @1i7ax 
DG cacccecs @21 194%4@20ax 18%4@19ax 
Extremes ....24 @24%4 22%@23 20 @21% 
Serre @16n 14%@15n 13 @13%ax 
Calfskins ....244%4@25 23 @23% 18%@19n 
rer 2344 @24 22 @23 18%@19n 
te re 1.60@1.75 1.60@1.75 1.10@1.15 
Deacons ..... 1.60@1.75 1.60@1.75 1.10@1.15 
Slunks, reg...75 @1.00 75 @1.00 60 @75 


Slunks, hris...25 @30 


) 5 @30 15 @25 

Horsehides ...7.00@8.50 6.75@8.25 5.50@6.75 

Hogskins ....90 @95 90 @95 @65 
SHEEPSKINS. 

Pkr. lambs .. 


Sml. pkr. lambs ........ 
Pkr. shearlgs.1.35@1.40 
Dry pelts....30 @32 


eee weresee 


@1.35 1.20@1.25 
23 @25 


29 @31 
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Live Stock Markets 


CHICAGO 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


Chicago, Ill., July 5, 1928. 

CATTLE—Compared with week ago, 
fed steers and yearlings 50c@$1.00 
higher, mostly 75c@$1.00 up on weighty 
steers. A runaway market featured 
the trade all week; supply scarcity, due 
partly to holiday, big stimulating fac- 
tor. Grass cows and heifers, 25c to 40c 
lower; grain fed kinds and cutters, 
steady; bulls, mostly 50c lower; vealers 
50c@$1.00 higher; best yearlings, 
$15.90; odd lots, $16.00; weighty 
steers reached $15.95, compared with 
$15.15 a week earlier; all grades 
weighty steers set price pace, 
but choice yearlings usually sold on 
parity with comparable grade heavies. 
Buyers apparently have lost control of 
the market and still higher prices are 
predicted. Grassy and short fed or, in 
other words, lower grades steers are 
very scarce, all grades selling in ex- 
tremely narrow price range. The aver- 
age price of slaughter steers was the 
highest since war days, exceeding last 
fall when extreme top was around 
$19.00. Grass fat cows closed mostly 
at $7.75@9.50; cutters, $6.15@T7.25; 
sausage bulls, $8.00@8.75; veal calves, 
$15.00@16.50. 

HOGS—Hog prices came back strong 
after last week’s reaction, more than 
regaining the early loss and closed at 
new high levels for the year. In com- 
parison with a week ago, better grade 
hogs are mostly 75@90c higher; pack- 
ing sows, 60@75c higher; pigs, 75c@ 
$1.00 higher. Relatively light receipts 
and improved shipping demand the 
principal factors in the advance. To- 
day’s top, $11.60; week ago, $10.75. To- 
day’s bulk better grade 180 to 340 lb. 
weights, $11.10@11.50; 150 to 170 lb. 


averages, $10.50@11.25; packing sows, 
$9.75@10.00; smooth sows, up to 
$10.25; pigs, mostly $8.75@9.75; choice 
strongweights, up to $10.25. 

SHEEP—Fat lamb downturns under 
excessive supplies early more than re- 
gained under curtailed runs late. Clos- 
ing values of better grade lambs strong 
to 25¢ higher for week, throwouts fluc- 
tuated most, closing 25@50c higher; 
sheep, unchanged; fat native and range 
lambs within narrow spread; bulk fat 
lambs, $15.75@16.50; top, $16.75; 
range seconds, $13.50@14.00; throwout 
natives, $11.50@12.00; top fat ewes, 
$7.00. 

os 


KANSAS CITY 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


Kansas City, Mo., July 5, 1928. 
CATTLE—Relatively light supply at 
all markets influenced a bullish senti- 


ment in the trade, and sharp advances 
of 50@75c were scored on all grades 
and weights of fed steers and yearlings 
as compared with last Thursday. Plain 
quality grass fat steers held about 
steady; fat she stock closed 25@50c 
higher, while cutters are unchanged; 
bulls finished at steady to strong prices 
and vealers strong to 50c over a week 
previous. Best weighty steers topped 
the week at $15.50 and choice yearlings 
at $15.25; bulk of the fed offerings sold 
from $13.75@15.00, with grassers at 
$10.50@12.50. 

HOGS—A broad shipping demand 
coupled with limited receipts was re- 
sponsible for a 75@90c advance in hog 
prices. Choice 250 lb. butchers sold up 
to $11.25 on Thursday’s session for the 
week’s top and the highest paid locally 
since last October. Packing grades are 
40@50c higher. 


SHEEP—AIll ovine killing classes are. 














BUFFALO, NEW YORK 


A Kennett-Murray Market 


Ideal for Eastern Killers 


Buyers on the Buffalo market 

Unquestionably find many advantages. 

Freedom from heavy condemnations— 

Fine dressing yields and quality— . 

An abundant supply from which to select— 
Lower freight rates than from the West—and 
Overnight Service are a few of our advantages. ° 


Hogs are received here from 

Our very best corn-belt counties— 
Grown and finished by experts—and 
Selected on this market with greatest care 


Telegraph, Telephone or Write—for service 


Kennett, Murray, Maxwell & Co. 


BUFFALO, N. Y. 


Other Kennett-Murray Offices 


Chicago, Cincinnati, Detroit, E. St. Louis, Indianapolis, LaFayette, 
Louisville, Montgomery, Nashville, Omaha, Sioux City 
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around 25c higher for the week. Q_ 
Thursday’s . sessions choice -Colorady 
lambs reached. $16.25 for the week’s top 
and best natives went at $15.85. | 

of the western lambs sold from $15. 
15.75, while natives _brought. $15, 
15.50. Fat ewes sold up to $6.75 
aged wethers brought $7.75. 


a 
OMAHA 


(Reported by U. S. Bureau of Agricultura} — 
Economics. ) 


Omaha, Neb., July 5, 1928, 

CATTLE—Light receipts with 
urgency featuring the demand from 
both shippers and local packers resulted 
in sharp price advances for the week, 
Fed steers, yearlings and heifers — 
vanced 50@75c; cows, 25@50c; bulls, 
around 25c. Veals regained early de 
cline. Bulks steers and yearlings at 
close, $14.00@15.25; light heifers, 
$14.75 and $14.85; practical top veals, 
$14.00 

HOGS—A general curtailment in re. 
ceipts, coupled with broad packer and 
shipper demand, resulted in a series of 
advances that carried prices to the 
highest level for the year to date. Com. 
parisons Thursday with Thursday, a net 
advance of $1.00 is quoted on practical. 
ly all classes. Late top $11.25. 

SHEEP—While lamb prices have 
fluctuated sharply during the period, 
comparisons Thursday with Thursday 
show ‘prices only- strong to 25c high 
er, while fat sheep values have declined 
25c. Closing bulk of fat range lambs 
was $15.50@15.85; top, $15.85; natives, 
$14.75@15.00; top, $6.50. 

a 


ST. LOUIS 


(Reported by U. S. Bureau ef Agricultural 
Economics. ) 


East St. Louis, Ill., July 5, 1928, 

CATTLE—Compared with last 
Thursday, fed steers and fat mixed 
yearlings and heifers at $12.00 up sold 
50c higher; native grass steers, steady 
to 25c lower; western steers, 25c lower; 
vealers, $1.00 higher; other heifers and 
other classes, steady. Tops for week; 
909-lb. yearlings and 727-lb. heifers, 
$15.25; 1,188 and 1,236-lb. matured 
steers, $15.00. 

HOGS—Compared with one week 
ago, 190-lb. and up, 75c to $1.00 higher; 
light lights and pigs, $1.00@1.50 high 
er; packing sows, 50c up. Today’s top, 
$11.65; good high pigs, $8.75@10.00, 

SHEEP—Fat lambs, 25c higher; 
culls, 50c higher; sheep, steady; bulk 
fat lambs, $15.00 down. Today’s bulk, 
$15.00@15.25; top, $15.25; south 
westerns, $14.50@15.00. 


a 
ST. PAUL 


(Reported by U. S. Bureau of Agricultural 
Economics and Minnesota Dept. of Agriculture) 


South St. Paul, Minn., July 3, 1928. 

CATTLE—Following outside trends 
fed offerings here are 25c or mor 
higher; other lines strong to 25e 1 
The season’s peak of $14.75 was d 
cated for mixed yearlings, best h 
beeves netting $14.65; bulk of all fet 
offerings, $13.00@14.00; grassy mate 
rial, $11.00@12.50. Fat cows 
mostly at $7.50@9.00; heifers, $8. 
11.50; cutters, $6.:00@7.00; bulls, 
@8.75; vealers, $14.00@14.50. 

HOGS—Advances of 50@65c fet 
tured the hog trade, putting currell 




























































































july 7, 1928. 


levels at the highest point of the year: 
Sorted 160 to 200 Ib. averages topped 
at $10.75; 210 to 300 lb. weights, ‘mostly 
$10.40@10.65; heavier kinds, down to 
$10.00. Packing sows sold from $9.00 
@9.50; underweights, $9.25@9.50; pigs, 


$9.00. 

SHEEP—A 25c break on lambs con- 
tinued in effect today, leaving the bulk 
of the desirable natives at $15.00; culls, 
$10.00; ewes, from $4.00@6.00, -accord- 
ing to condition. 


————__ 
ST. JOSEPH 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


St. Joseph, Mo., July 5, 1928. 


CATTLE—Better grade fed steers 
and yearlings advanced mostly 50c, 
grass steers showing little change. 
Slaughter heifers are 25@50c higher, 
with other she stock and bulls steady 
to 25c higher. Veals are unchanged. 
Mixed yearlings topped at $15.50; light 
and medium weight steers, $15.35; best 
heavies, $15.25; veal top, $13.50; re- 
placement steers, in a few cases, $13.50 
@13.75. 

HOGS—A sharp rise of 85c took 
swine values above the $11.00 mark and 
carried the top to $11.25, the highest 
since late last October. Packing sows 
ruled 50@75c higher, ranging from 
$8.75@9.75. 

SHEEP—Lambs and yearlings show 
about a 25c decline with aged stock 
little changed. Choice Idaho lambs 


—— 
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Hog Runs for Half. Year 

For the first six nionths of 1928 the 
11 principal markets of the country re- 
ceived 2,635,000 more hogs than in the 
same period of 1927, and with the ex- 
ception of 1919, 1928 and 1924, the hog 
runs in this period were the heaviest 
in 19 years. 

In the first 6 months of 1927 these 
11 markets received 14,416,000 hogs; in 
1926, 13,885,000; in 1925, 16,920,000; 
and in 1924, 20,455,000, which was the 
record figure. 

For the month of June these same 
markets received 2,390,000 hogs, com- 
pared with 2,590,000 in the preceding 
June, 2,165,000 in June, 1926, and 
2,525,000 in June, 1925. 

At Chicago, June receipts at 667,444 
compared with 730,803 in June, 1927, 
and 520,152 in the same month of 1926. 
The June receipts at Omaha at 298,000 
were 12,000 more than in June, 1927, 
and 58,000 more than in the same month 


of 1926. The hog run at Sioux City 
during June was considerably larger 
than last year, totalling 264,224 in the 
month just closed and 232,707 in June, 
1927. At Kansas City, also, the re- 
ceipts were heavier this year, amount- 
ing to 211,819 compared with 172,081 
in June, 1927. 


> 


eat 210 Ibs: 
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ywas 4 Ibs. lighter than in 
the preceding June. ie 


RECEIPTS AT CHIEF CENTERS. 
Combined receipts of cattle, hogs and 

sheep at principal markets for ‘week 

ended June 30, and comparative pe- 

riods: , 

At 20 markets: 


: Cattle. Hogs. Sheep. 
Week ended June 30...205,000 564,000 254,000 
Week Qgo- o.. cts. e ds 199,060 - 606,000 198,000 
BIE epi Siete owes 54 Csigb apes 195,000 800 000 
BE ive hakas<cdpiedens 267,000 528,000 220,000 
WN edi Hae 263,000 467,000 263,000 
1924 ........0-00040+2-158,000 697,000 183,000 

At 11 markets: 
» Hogs 
Week ended June 30.............ceceeee 496,000 
PROVIGU WOOK “oc n cei tinsives civobool 530,000 
GEES Ging vscecainceeacceg slp en ctebwawcedt 600,000 
Ds i Kodo 0d woke AR ad ORLA CEC REG eae 472,000 
ME Sos dcthcvasotdesstedeagicet kent eeade 7,000 
WE a hierdie hkin hale ES Disa WHEE ow avees 745,000 
At 7 markets: 
*Cattle. Hogs Sheep. 
Week ended June 30...144,000 426,000 175,000 
Previous week ........ 5,000 462,000 139,000 
BR Shiva ietsccecave 148,000 507,000 169,000 
Pe LS PORE Tee Cee 211,000 405,000 172,000 
BE shih chawhtetacpas 198,000 358,000 169,000 
SU otccpeeveagesabales 124,000 532,000 143,000 
*Calves at Omaha, St. Louis 


and St. Joseph 
counted as cattle previous to 1927. 


- =o 
NEW YORK LIVE STOCK. 
Receipts of live stock at New York 
for week ended June 30, 1928, were re- 
ported officially as follows: 























Cattle. Calves. Hogs. Sheep, 
were eligible for $15.75 and better to- The average weight of hogs at Chi- Jersey City ........ 4,348 8,048 2,974 45,861 
day, although $15.50 was the best figure cago was 233 Ibs. compared with 246 New Nome o-----:: 3. tae ae aoe 
paid for such as arrived. Most natives in June, 1927. At Omaha the average . - - 
made $15.00@15.25, with tops $15.50; was 259 compared with 272 last June, ,,Total -.--...----- os BS wee oe 
top fat ewes, $6.50. and at Kansas City the average weight ‘two weeks ago: |.:: 8,321 15,386 23,200 56,484 
Order Buyers of Live Stock Strictly Hog Order Buyers on 


Potts — Watkins — Walker 


National Stock Yards, IIl. 


Reference: National Stock Yards National Bank 





Commission Only 


GOOGINS & WILLIAMS 


Long Distance Telephone Boulevard 9465 
Union Stock Yards, Chicago 





























Order Buyers 
HOGS ONLY 


| Union Stock Yards 
a 


J. W. MURPHY 


Utility and Cross Cyphers 
Reference any Omaha Bank 


et seri eee 





Co. 


So. Omaha 
Omaha, Nebr. 





E. K. Corrigan 


Exclusive Hog Order Buyer . 
Operating on Two Markets 


E. K. Corrigan 


So. St. Joseph 
R. G, Symon 








=a 














Write or wire us 
i 


| BANGS & TERRY 


Buyers of Livestock 
Hogs, Killing and Feeding Pigs 


Union Stock Yards, South St. Paul, Minn. 
Reference: Stock Yards National Bank, Any Bank in 





Twin Cities. 


The Commission is the Same—Why not Get the Best? 
Three A-1 Hog Buyers to Serve You 


Write—’ Phone—Wire 


Murphy Bros. & Company 


Exclusively Hog Order Buyers 
Telephene Yards 0184 


Union Stock Yards, CHICAGO 


























Do you buy your Livestock 
through Recognized Pur- 
chasing Agents ? 


























Order Buyers of Live Stock 


Mc Murray—Johnston—Walker; Inc. 


Indianapolis 
Indiana 


Ft. Wayne 


Indiana 
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SLAUGHTER REPORTS 


THE NATIONAL PROVISIONER 


Chicago 


Special reports to The National Provisioner Kansas Ci 
show the number of livestock slaughtered at the (maha 


following centers for the week ended June 30, 


1928, with comparisons. 


CATTLE. 
Week 


Sioux City 
Wichita 


Philadelphia 
Indianapolis 

Boston 

New York and J: rs¢ 
Oklahoma City 
Cincinnati 


116,013 


135,500 


St. Joseph ... 

Sioux City 

Wichita 

Fort Worth 

Philadelphia 

Indianapolis 

Boston 14,006 
New York and Jersey City 43, 370 
Oklahoma City 3 
St. Paul 

Cincinnati 


St. Joseph 
Sioux City 
Wichita 


ty 


East St. Louis 


Philadelphia 
Indianapolis 


Boston 


3,254 
New York and Jersey City 58, as 


Oklahoma 
St. Paul 
Cincinnati 


PHILADELPHIA MEAT 


City 


171,774 179,147 


SUPPLIES. 


Receipts of western dressed meats 
and local slaughters under city and 
federal inspection at Philadelphia, Pa., 
for the week ended June 29, 1928, with 
comparisons, were as follows: 


Western dressed meats: 


Steers, carcasses 
Cows, carcasses 


Bulls, ¢ 


arcasses 


Veals, carcasses 
Lambs, carcasses 


Mutton, 


Pork, lbs. 


carcasses 


Local slaughters: 


411,453 428,162 


Week 


ended Prev. 


June 29. 


448 
- 893,319 


week. 
1,974 
896 


363 








LIVESTOCK PRICES AT LEADING MARKETS. 

Following are livestock prices at five leading Western markets on Thurs- 

day, July 5, 1928, as reported to THE NATIONAL PROVISIONER by leased wire of 
the Bureau of Agricultural Economics, U. S. Department of Agriculture: 


Hogs 7 or oily hi and roast- 


ing pigs excluded): CHICAGO. E. ST. LOUIS. OMAHA. KANS, CITY. ST. PAUL. 
Hvy. wt. (250-350 Ibs.) med-ch. .$10.40@11.45 - 25@11.65 $10. oe oy 4 fey “er. = 7 -25@10.90 


Med. wt. (200-250 Ibs.) med-ch.. 10.50@11.50 
Lt. wt. (160-200 Ibs.) com-ch.... 9.90@11.50 
(130-160 lbs.) com-ch.... 9.00@11.25 
Packing sows, smooth and rough. 9.00@10.25 
Sitr. pigs (180 lbs down), med-ch. 8.40@10.25 
Av. cost and wt., Tue. (pigs excl.) 10.53-249 Ib. 
Slaughter Cattle and Calves: 
STEERS (1,500 LBS. UP): 
Good-Ch. .......cccccccecseees 14.65@16.00 
STEERS (1,300-1,500 LBS.): 
CROICE 2. cccccccccsccccccceses 15.50@16.00 
GOO ...cccccccccccccccccccces 14.75@15.50 
—— a. 100-1,300 LBS.) : 
pénenasune er 
Good 14.75@15.50 
= (950-1,100 LBS. ap 
DD .bapsbeibescscenes «eee. 15.25@16.00 
Cee ceccccccccccosccs eeees 14.75@15.25 
STEDRS (800 LBS. UP): 
Medium ......... Seegeke 12.75@14.75 
Common ...... 10.25@12.75 
STEERS (FED CALVES AND 
YEARLINGS 750-950 LBS.) : 
SE cabasssncs Seovepewcesse 15.25@16.00 
. 14.50@15.25 
HEIFERS (850 wore wee: 
Choice ........ 15.00@15.75 
SE. ‘se moasacaves ceccee ecccece ot ee 
Common-med. --. 9.75@14.2 
HEIFERS (850 LBS. UP): 
DE Sones ccbdsseeekseen «+. 12.50@15.50 
. 11.25@15.00 
9.75@14.25 


11.5°@12.00 
9.50@11.50 
: coves %-50@ 9.50 
Low cutter and cutter....... m~ 5. 85@ 7.50 
BULLS aes EXC.): 
Beef Good-ch. .. — 9.10@10.75 
Cutter-med. -25@ 8.90 
CALVES (500 LBS. DOWN ): 
DEED, | cnvcnccadsccee eeeee 9.50@12.50 
Cull-common 7.00@ 9.50 
vastens (MILK- ‘FED): 
Good-ch. . 14.25@16.50 
ecceceee 12.00@14.25 
Cull-common 8.00@12.00 
> SHEEP AND 


Lambs (84 Ths. down) good-ch... 15.65@16.75 

Lambs (92 lbs. down) medium 14.00@15.65 

Lambs (all weights) cull-common 11. oon 14.00 

Yearling wethers (110 lbs. down) 
medium-choice ............2.++ 

Ewes (120 Ibs. down) med-ch.... 

Ewes (120-150 lbs.) medium-ch.. 

Bwes (all weights) cull-common. 


1.35@11.65 
i 00@11.65 
9.50@11.25 
9.50@10.00 
8.50@10.00 
11.09-198 Ib. 


15.25@15.75 
14.50@15.25 


15.25@15.75 
14.50@15.25 


15.25@15.75 
14.50@15.25 


11.75@14.50 
9.50@11.75 


15.25@15.75 
14.50@15.25 


15.00@15.75 
14.25@15.00 
9.00@14.25 


12.50@14.25 
11.25@13.25 
9.50@11.25 


10.50@11.25 
9.25@10.50 
7.50@ 9.25 
5.25@ 7.50 


8.75@10.75 
6.50@ 8.75 


)12.50 
6.00@ 9.00 


15.25 Only 
11.75@15.25 
6.00@11.75 


13.75@15.00 
12.25@13.75 
9.50@12.25 
9.50@14.00 


a. 60@11 
9.75@11. ‘00 

8.75@10.50 

9.00@10.15 


10.33-261 Ib. 


14.00@15.60 


14.75@15.60 
14.00@14.75 


14.75@15.60 
14.00@14.75 


14.75@15.60 
14.00@14.75 


12.50@14.00 
9.75@12.50 


14.75@15.50 
13.75@14.75 


14.00@15.25 
13.00@14.00 
9.50@13.00 


2.50@ 14.2: 
iL, 25@13.7 75 
9.75@12.50 


11.25@ 


14.50@15.85 
13.25@14.50 
10.75@13.25 
8.50@12.75 
5. o0@ 6.50 


4.25@ 6.25 
-50@ 5.00 


9.60@11.25 
8.50@10.75 
8.40@ 9.75 
8.25@ 9.50 
10.76-221 Ib. 


14.00@15.50 


14.90@15.50 
13.85@14.90 


14.90@15.50 
13.85@14.90 


14.90@15.50 
13.85@14.90 


11.75@13.85 
9.25@11.75 


14.90@15.50 
13.85@14.90 


14.50@15.25 
13.00@14.50 
8.75@13.00 


12.25@15.(0 
11.0°@14.00 
9.25@12.75 


15.00@16.25 
13.75@15. 00 


14.25@15.15 
13.25@14.25 


14.25@15.25 
13.50@14.25 


14.25@15.50 
13.25@14.25 


_ _— 25 
00@11.25 


14.25@15.50 
13.00@14.25 


13.75@15.00 
12.00@13.75 
8.25@12.50 


12.50@14.00 
11.00@13.00 
9.00@11.75 
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RECEIPTS AT CENTERS 


SATURDAY, JUNE 30, 1928. 


Cattle. Hogs. 
Chicago 350 4,500 
Kansas City . ,000 
Omaha am 500 
St. Louis ... 
St. Joseph 
Sioux City 
St. Paul 
Oklahoma City 
Fort Worth 
Denver 
Louisville 
Wichita 
Indianapolis 
Pittsburgh 
Cincinnati 
Buffalo 
Cleveland 
Nashville 
Toronto 


MONDAY, JULY 2, 1928. 
Cattle. Hogs. 

Chicago 
Kansas City 
Omaha 
St. 
St. 
Sioux City 
St. Paul 
Oklahoma City 
Fort Worth 
Milwaukee ... 
Denver .... 
Louisville 
Wichita 
Indianapolis 
Pittsburgh 
Cincinnati 
Buffalo 
Cleveland 
Nashville 
Toronto 


sEEeE2E88 


Chicago 
Kansas City 
Omaha 


St. Joseph 
Sioux City 

St. Paul 
Oklahoma City 
Fort Worth 
Milwaukee .... 
Denver 
Louisville 
Wichita 
Indianapolis 
Pittsburgh 
Cincinnati 
Buffalo - 
Cleveland 
Nashville 
Toronto 


WEDNESDAY, JULY 4, 1928. 
HOLIDAY. 


THURSDAY, JULY 5, 1928. 


Cattle. Hogs. 


Chicago 
Kansas City 


St. 


Sioux City 
St. Paul 
Oklahoma City 
Fort Worth 
Milwaukee 
Denver 
Louisville .. 
Wichita 
Indianapolis 
Pittsburgh 
Cincinnati 
Buffalo 
Cleveland 
Nashville 
Toronto 


Chicago 
Kansas City 
Omaha 

St. Louis ... 
St. Joseph 
Sioux or 
St. 

Dahebone City 
Fort Worth 
Milwaukee 
Denver 
Wichita 
Indianapolis 
Pittsburgh 
Cincinnati 
Buffalo 
Cleveland 


Sheep, 
2,000 
1,000 
1,000 


1,000 


i gf 


500 
800 


1,400 
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The ability of this plant, The Rochester Pack- 
ing Co. of Rochester, N. Y., to handle 500 pork 
carcasses per day is due largely to its equip- | 
ment. Thirty-five Jamison Door installations 
play no mean part in maintaining peak effi- 
ciency. 


July 7, 1928, 


You Must Have Both! 


One moment you want a tight, unbroken wall. 
A moment later you want an unobstructed passageway 
through that same wall. Jamison Doors are the result 
of a scientific combination of these two opposed needs. 
INSULATION practically equal to the wall itself. 
OPERATION that is certain, speedy and dependable, 


even under abuse, because of Jamison oversize hard- 
ware and heavy construction. 

For every wall opening there is a Jamison product 
designed for the utmost efficiency, open or closed. Our 
catalog will help you to make your plant more efficient, 
Your letterhead will bring one by return mail. 


THOUSANDS of DOORS READY to SHIP—ALL CRATED in OUR STOCK HOUSE 


Maybe you have had that all-too-common experience of 
realizing suddenly that you had to. buy cold storage doors 
quickly; for replacement, alterations or new construction. 
Next time, keep in mind that our stock-house holds thou- 
sands of doors of the sizes and specifications most used, 


ready for shipment on a moment’s notice. Storage makes 
quantity production possible. Quantity production effects 
savings that go into extra quality. You gain every way. 
Ask for our stock list. 


JAMISON COLD STORAGE DOOR COMPANY 


Hagerstown, Md., U.S.A. 
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Ice and Refrigeration 


ICE. NOTES. 


The Clyde Steamship Co., New York 
‘City, will erect a cold storage ware- 
house in Miami, Fla. The first unit 
of the building will cost $50,000. 

A cold storage warehouse will be 
built in Galveston, Tex., by W. W. 
Roitsch. 

A contract has been let by the Mer- 
chants’ Terminal -Corporation for a 
cold storage warehouse in Baltimore, 
Md. The structure will cost $1,000,000. 

Construction has started on the first 
unit of the cold storage warehouse 
being erected in Chicago, Ill., for the 
Produce Terminal Cold Storage Co. 
The estimated cost of the building is 
$2,100,000. 

The new cold storage warehouse 
built on the harbor at Olympia, Wash., 
was placed in operation June 15. 

Uttley & Kleindenst, Oakland, Calif., 
are preparing plans for the construc- 
tion of a cold storage plant at that 
place. The estimated cost of the build- 
ing will be $350,000. 

The Commodores Point Terminal Co., 
Jacksonville, Fla., will erect a cold 
storage plant with a capacity of 100 
cars. 

Property on which a cold storage 
plant -will be built has been purchased 
by the Glynn Ice Co., Darien, Ga. 

The Blue Rapids Ice & Cold Storage 
Co. will erect a plant in. Maryville, 


Kan. 

The Scott County Milk Products & 
Cold Storage Co., Georgetown, Ky., 
has been incorporated with a capital 
stock of $25,000. The incorporators 
are Linzy Hicks, Zach Myers and 
George D. Traylor. 

A one-story cold storage warehouse 
is being planned by the Crystal Ice & 
Fuel Co., Clarksdale, Miss. The cost 
will be $50,000. 

The Atlantic Ice & Cold Storage Co., 
Knoxville, Tenn., announces that it will 
construct a 100-ton cold storage plant 
with a cubic capacity of approximately 
200,000 feet. 

A cold storage plant will be erected 
in Brackettville, Tex., by the Central 
Power & Light Co., San Antonio, Tex. 

The Nashoba Cold Storage Co., it is 
reported, will build a cold storage 
warehouse in Ayer, Mass. The cost is 
estimated at $50,000. 

cold storage warehouse will be 
erected in Catskill, N. Y., by Catskill 


Ice & Storage Co. 


The Chattanooga Warehouse & Cold 
Storage Co., Chattanooga, Tenn., has 
Increased its capital stock from $50,000 
to $100,000. 

A contract has been awarded for the 
construction of a cold storage ware- 
house for the Southern Produce Co. at 
Flatonia, Tex. 


The Florida Coast Ice Co. will build 
7 Ice and cold storage plant in Ocala, 


a, 
} BRN: GREK 
REFRIGERATING PLANT SAFETY. 
A meeting of representatives of the 
various branches that make up the re- 
frigerating industry was held in Chi- 
cago, Thursday, June 7, 1928, for the 


Purpose of furthering a safety organi- 
zation. 





A preliminary meeting had been held 
in Chicago on Wednesday, April 25, at 
which time the subject of such an un- 
dertaking was thoroughly canvassed 
and the advantages to be accrued to the 
branches of the industry were dis- 
cussed. At-that meeting a temporary 
organization was. effected, Vincent 
Wakefield, treasurer of the City Ice Co. 
of Kansas City, Mo., being elected tem- 
porary chairman, and Edward H. Fox, 
secretary of the National Association 
of Practical Refrigerating Engineers, 
Chicago, temporary secretary. 

At the meeting of June 7 plans were 
perfected for a meeting of executives, 
engineers and superintendents in the 
various branches of the refrigerating 
industry to be held October 2, 1928, in 
the Pennsylvania Hotel, New York 
City, to consider permanent organiza- 
tion and to discuss ways and means of 
reducing and preventing accidents to 
workers in refrigerating plants. 

A program of unusual interest has 
been arranged for the New York meet- 
ing, to include speakers of national 
prominence on subjects such as: “What 
Organized Safety Can Do for the Re- 
frigerating Industry,” “Why We Be- 
lieve in Safety in Our Plants,” “How 
to Install a Safety Organization in a 
Refrigerating Plant,” “How Can In- 
dividual Refrigerating Plant Operators 
Learn from the Experience of Others?” 

The success of the meeting is assured 
because the committee that is taking 
the leadership in making the plans in- 
cludes representatives of such organiza- 


tions as the American Institute of Re- 
frigeration, National Association of Ice 
Industries, American Society of Refrig- 
erating Engineers, National Association 
of Practical Refrigerating Engineers, 
Chicago District Ice Association, Na- 
tional Electric Light Association, Inter- 
national Association of Ice Cream 
Manufacturers, National Dairy Associa- 
tion, American Warehousemen’s As- 
sociation, Refrigerating Machinery 
Manufacturers’ Association, Institute 
of American Meat Packers and Na- 
tional: Safety Council. 

The committee, in planning this 
meeting, is taking advantage of the 
fact that the National Safety Council 
is holding its Seventeenth Annual 
Safety Congress in New York City dur- 
ing the week of October 1. Six thou- 
sand people will be in attendance at the 
105 different sessions of the Congress, 
so those who come primarily for the 
session on refrigeration will have an 
opportunity to participate in all of the 
social as well as the business activities 
of the delegates. 

There is urgent need for such an or- 
ganization, and this meeting should 
mark.the beginning of a new epoch in 
the refrigerating industries. 


ee. 

SCORED COMPRESSOR CYLINDER. 

If on inspection of the ammonia 
compressor it is found that the cylinder 
is scored, the scores being deeper than 
1/32 in., it would be a good investment 
to rebore and to fit new pistons and 
rings. Scores that are not deeper than 
1/32 in., unless there are a great num- 
ber of them, de not seriously impare 
the efficiency of the machine. 











[E MACHINERY 








‘ For Sausage Rooms— 


Refrigeration 


Provides a low, even temperature, 
with greatest economy and reliability. 
Used by prominent packers every- 
where, for over 40 years. Machines 
of all sizes and types, to suit any re- 
quirements. 
bulletins. 
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F. C. ROGERS 


BROKER 
Provisions 


Philadelphia Office 
Ninth & Noble Streets 


New York Office 
New York Produce Exchange 
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Give Each Order Their 5 
Personal Attention 


Cash Provisions -Beef - Etc 
Future Provisions - Grain «8° Cotton 


Members Chicago Board of Trade 


Daily Price List Sent on Request 











J.C.Wood & Co. 


Board of Trade Bldg BROKERS 





CHICAGO 








Packing House Products 
Oldest Brokers in Our Line 
Olls 


Quick Reliable -.. 
Eight Phones Postal Telegraph Bidg. 
All Working CHICAGO 








H. C, GARDNER F. A. LINDBERG 
GARDNER & LINDBERG 
ENGINEERS 
Mechanical, Electrieal, Architectural 
SPECIALTIES, Packing Piants, Cold Storage, soccer 
Plants, Power Installations, Investigations 


1134 Marquette Bldg. CHICAGO 

















JOHN H. BURNS CO., Broker 


Export P. acking House Products Domestic 


407 Produce Exchange, New York City 
Member New York Produce Exchange 
Cable Address: ‘“Jonburns” 
Codes: Cross, Kelly, Utility (Livestock Ed.) Lieber’s (5th Bd.) 
Rep., Wynantskill Mfg. Ce., Stockinettes, Troy, N. Y. 











Chas, F. Kamrath H. C. Christensen 


KAMRATH & CHRISTENSEN 


Packinghouse Architects and Engineers 
Specializing in 
Packing Plants, Cold Storage, Car Icing 
222 W. Adams St. Chicago, Ml. 

















H. L. WOODRUFF, INC. 


Live Wire Brokerage Firm 


448 W. 14th St. New York City 
Telephones: Chelsea 7996-7997 








H. P. Henschien R. J. McLaren 


HENSCHIEN & McLAREN 
Architects 


1637 Prairie Ave. Chicago, Ill. 
PACKING PLANTS AND COLD STORAGE CONSTRUCTION 














C. W. RILEY, Jr. 


BROKER 
2108 Union Central Bidg., Cincinnati, Ohie 


Provisions, Oils, Greases and Tallows 


Offerings Solicited 











L. V. ESTES INCORPORATED 


Industrial Engineers 


Specializing in WASTE ELIMINATION and LABOR COST 
REDUCTION without Red Tape 


4753 Broadway Chicago 


























Main Office 
140 W. Van Buren St. 
CHICAGO, ILL. 
All Codes 


Hi. G.cSLANUE 


PROVISION aa ce 


Branch Office 
148 State St. 
BOSTON 
Cross Code 





Beef, Provisions, 

Tallows, Greases, 
We specialize in taking 
care of the require- 
ments of buyers located 
all over the United 
States and Canada. Of- 
ferings telegraphed 
promptly on receipt of 
inquiries. 





Packing House Products. 
Fertilizer Materials, Bone 
Materials, Animal Feeds, Whale Guano, 
aoe Guano 


We trade in Deneitia. Cc di 
Australian, New Zealand and South 
American products on 
brokerage basis. 


On request, our com- 
plete provision, fresh 
meat, packinghouse 
products, tallow and 
grease daily market 
quotation sheets will 
be mailed to any mem- 
ber of the trade free of 
charge; also our period- 
ical\market reports. 


Europ 
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Chicago Section 


Packers’ purchases of livestock at 
Chicago for the first four days of this 
week ineluding the holiday totaled 
17,170 cattle, 1,450 calves, 44,743 hogs 
and 25,349 sheep. 


Provision shipments from Chicago 
for the week ended June 30, 1928, with 


comparisons, are reported as follows: 
Cor. week, 
Last wk. Prev. wk. 1927. 
Cured meats, Ibs..19,094,000 18,156,000 13,611,000 
Fresh meats, lbs..33,556,000 33,705,000 41,152,000 
Lard, lbs. 6,764,000 3,888,000 4,468,000 


T. E. Ryan, manager of the Louis- 
ville Provision Co., Louisville, Ky., 
with his family, motored to Chicago 
this week. He spent the holiday with 
felatives and during the latter part of 
the week transacted business for his 
firm. 

W. C. Bower, general manager of the 
Dubuque Steel Products Co., Dubuque, 
Ia., manufacturers of galvanized steel 
tubs, drums, freezer pans, lard drums 
‘and delivery baskets for meat packing 
plants, transacted business in Chicago 


this week. : 
—— —_. 


PACKER SALES LEADER PASSES. 

When Harry Thompson, manager of 
the beef sales department of Libby, 
McNeill & Libby, died on July 1st at 
the Illinois Central Hospital, Chicago, 
the industry lost one of its clearest 
thinkers along lines of sound merchan- 
dising. Mr. Thompson had a code of 
selling practice which won him the 
regard of customers and competitors 
alike, and made him an outstanding 
figure in the sales field. 

Mr. Thompson had-a wide circle of 
acquaintanceship in the meat packing 
industry, having been associated with 
it for more than twenty years. Dur- 
ing the earlier part of this period he 
was connected with the Cudahy Pack- 
ing Company, the National Packing 
Company, and then for a short interval 
with the Booth Fisheries. In 1916 he 
was employed by Libby, McNeill & 
Libby as a salesman, and during the 
past twelve years rose by regular 
stages to the position which he held at 
the time os his death: 

During the war, as an assistant in 
Libby’s beef department, he handled 
much of the tremendous buying of all 
meats to take care of abnormal can- 
ting requirements. He had a wide 
experience in the packing industry, and 
a thorough knowledge of his company’s 
part of the business. During his years 
of service his genial personality built 
for him a host of friends both in and 
out of his own organization. 

For the past few years Mr. Thomp- 
son had not been in good health, and 
his decline was a gradual one until the 
end came. He is survived by a widow. 
Funeral services, held Tuesday after- 
noon at four o’clock, were attended by 
4 multitude of immediate associates 
and friends from other companies with 
Whom he had come in contact. 


APRIL MEAT CONSUMPTION. 


The apparent per capita consumption 
of federally inspected meat during 
April, 1928, with comparisons, is re- 
ported_by the U. S. Department of 
Agricultural Economics as follows: 


BEEF AND VEAL. 
Consumption: 
April, 1928 
March, 1928 
Per Capita Consumption: 
Ey ON eyes oS an wks veo 3.1 
jC a | aac eR 3.2 
PORK AND LARD. 
Consumption: 
April, 1928 
March, 1928 
Per Capita Consumption: 
WPT OBR 58rd peek ceds 4.4 
DEON ALOM OS 6-550 oars tne cio eo okce 5.2 
LAMB AND MUTTON. 
Consumption: 
April, 1928 
March, 1928 
Per Capita Consumption: 
PIAS BOM ehh dal oe 2 iow ies oats wie 32 
oe) Ra 2? | a ae 36 


TOTAL. 


375,000,000 
385,000,000 


528,000,000 
618,000,000 


38,000,000 
43,000,000 


Consumption: 
April, 1928 
March, 1928 
Per Capita Consumption: 
PUNTA UR oi 65 Tei sian ate Sareea Sane 7.9 
DEAPOM POLO ec aie obicce Case yas 8.7 
Per capita consumption of all meats 
during April, 1927, was 8.0 lbs. As 
compared with April, 1927, per capita 
consumption of beef during April, 1928, 
was .61 lbs. less; pork and lard .55. Ibs. 
more; lamb and mutton .10 lbs. less. 


942,000,000 
1,046,000,000 














THE LATE HARRY THOMPSON. ° 


CASINGS IMPORTS AND EXPORTS. 

Imports and exports of casings into 
and from the United States during 
April, 1928, are given by the U. S. 
Department of Commerce as follows: 


IMPORTS. 
Sheep, Lamb and Goat 
bs. Value. 
317 
8,955 
13,031 
700 


Other* 
Countries: Lbs. Value. 
Denmark 

France 

Germany 

Greece 

Irish Free State 
Netherlands .... 
Roumania 

Soviet Russia in 


Europe 
United Ki 85 
O-4 


Argentina 

Brazil 

Chile 

Uruguay 

British India.... 


307,180 
12,962 
5,764 
155,761 


Australia 

New Zealand .. 

Morocco 

252,057 


Totals 976,549 843,875 


* Includes hog casings imported from China, 
Russia, etc. 

EXPORTS. 

Hog Casings 

Lbs. Value. 


12,547 


Beef Casings 
Lbs. Value. 


36,997 
11,801 


165,769 
45 


21,914 
3,652 
913 


Belgium 


Germany 
Italy 
M 132,454 
24,984 
15,562 


Switzerland .... 
United Kingdom 260,548 
Canada 29,40 
Costa Rico .... 
Honduras 
Nicaragua 
Panama 

Mexico 
Bermudas 

Cuba 

Bolivia 
Venezuela 
Australia 

New Zealand .. 
Africa .. 


11.712 
South 6,720 
Totals 1,099,873 309,850 1,436,001 222,793 


Exports of other casings were as follows: To 
Belgium, 2,100 lbs.; value, $345. To Germany, 
26,540 lbs.; value, $8,407. To the Netherlands, 
12,600 Ibs.; value, $868. To United Kingdom, 
2,448 ibs.; value, $715.. To Canada, 30,507 lbs.; 
value, $6,804. To Honduras, 25 lbs.; value, $32. 
To Mexico, 650 Ibs.; value, $179. To Cuba, 1,585 
Ibs.; value, $1,161. 


fo 
A SCOTCH MEAT STORY. 

This story by John Hall can be re- 
ferred either to the “offal” department 
or the “fancy meats” department, ac- 
cording to your vocabulary: 

A Scotchman had been told by his 
doctor that he had a floating kidney. 
He was much disturbed by the diag- 
nosis and went to the minister of his 
church with a request for the prayers 
of the congregation. 

“I don’t know,” said the minister 
dubiously, “I’m afraid that at the men- 
tion of a floating kidney the congrega- 
tion would laugh.” 

“TI don’t see why they should,” replied 
the sufferer. “It was only last Sab- 
bath you prayed for loose livers.” 








CASH PRICES. 
Based on Actual Carlot Trading, Thursday, 


*Square Cut and Seedless. 





Other D. S. Meats. 
Extra Short Clears 


poe devach eserves ccessoncee 12.05 
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Chicago Provision Markets 


Reported by THE NATIONAL PROVISIONER DAILY 
MARKET SERVICE 


FUTURE PRICES. 
Official Board of Trade Range of Prices. 
SATURDAY, JUNE 30, 1928. 


Open. High. Low. Close. 
LARD— 
July ...11.90 12,00 11.82% 11.85 
Sept. ...12.27% 12.32% 12.20 12.20 
Dec. ...12.55 12.57% 12.47% 12.52% 
CLEAR BELLIES— 
July ...14.15 14.37% 14.15 14.37% 
Sept. ...14.75 14.80 14.75 14.80 
re —- cep 14.85 


SHORT RIBS— 

July ...12.42% 12.4214 12.37% 12.37% 

Sept. ..12.80 12.80 12.80 12.80 

Oct. ... ..0- eee cece 12.90 
MONDAY, JULY 2, 1928. 


High. Low. Close. 


12.00 11.8244 12.00ax 
12.37% 12.20 12.35ax 
12.55 12.37% 12.50b 


. 13.07% 13.0244 13.07% 
CLEAR BELLIES— 


July ...14.15 14.32% 14.15 14.3244b 
Sept. ..14.77% 14.8244 14.77% 14.8244b 
Oct. ...14.90 14.90 14.85 14.90b 
SHORT RIBS— 

, Peer coe ease 12.3744n 
Se. n6.0606 . eek coos 12.80n 
GiEs ose cess nee eee 12.90n 


TUESDAY, JULY 
Open. High. 


3, 1928. 


July «+ 14.50 14.5744 14.50 14.57% 
Sept. ..14.90 15.00 14.90 15.00ax 
Oct. ...15.00 15.10 15.00 15.10 
SHORT RIBS— 
eee ones eeee 12.374%n 
a a sees ae 12.80n 

» dew ese cece eee 12.90n 


WEDNESDAY, JULY 4, 1928. 
HOLIDAY NO MARKET. 


THURSDAY, JULY 5, 1928. 


Open. High. Low. Close. 
LARD— 
July ...12.00 12.10 12.00 12.05ax 
Sept. ..12.3744-40 12.45 12.3714 12.374%4b 
Oct. ...12.55 12.60 12.52% 12.55ax 
eRe c00 seat anaes onse 12.60n 
Dec. ...12.65 men 12.65 12.65 
TOM. 000 vcs ioe cscs 13.05ax 
CLEAR BELLIES— 
July ...14.75 14.95 14.75 14.85ax 
Sept. ..15.07% 15.15 15.07% 15.10 
Oct. ...15.20 15.20 15.17% 15.17%4ax 
SHORT RIBS— 
| ECE Te Poole swe 12.50b 
a <ima a aes 13.00b 
Oct. ...13.25 13.25 13.17% 13.174ax 

FRIDAY, JULY 6, 1928. 

Open. High. Low. Close. 
LARD— 
July ...12.05 12.07% 12.05 12.07%4b 
Sept. ..12.40 12.40 12.37% 12.40b 
Oct. ...12.55 12.55 12.52 12.55b 
RES - sens aaa 12.60n 
_ RS “he + sen 12.65b 
UD. ci0 Sees cae roa 13.05n 
CLEAR BELLIES— 
July ...14.90 15.05 14.90 15.05b 
Sept. ..15.05-10 15.27% 15.05 15.271%4b 
Oct. ...15.17% 15.35 15.17% 15.35b 
SHORT RILBS— 
se eienke oer win'e 6 12.80b 
Sept. ..13.00 13.10 13.00 13.10b 
st as6 Kees eae ee 13.174%4b 

a 


What is the best method of handling 
hides, and why? Ask the “Packer’s 
Encyclopedia,” the meat packer’s dic- 
tionary and guide. 


12.62%  12:47% 12.62%ax 






CHICAGO HOG PURCHASES. 
Purchases of hogs by Chicago pack. 
ers for the week ended Thursday, July © 
5, 1928, with comparisons: 










































Week Cor, 

ended Prev. week, _ 

mp4 5. week. 1927, © 
Armour & Co. .......... ,282 10,514 9.557 
Anglo-American Prov. Co. L 420 3,591 3,080 
ae Se eae 8,032 9,033 10,004 
G. H. Hammond Co. .... 4,146 4,279 4.879 
Morris & O00. ......csceee 1,932 5,330 5,529 
Wilson & Co. .......... 5,135 7,809 6,517 
Boyd-Lunham Co......... 3,874 4,587 4,200 
Western Pkg. & Prov. Co. 8,204 9,264 9,039 
Roberts & Oake ........ 3,078 5,340 4,052 
Miller & Hart .......... 2,043 4,282 6,313 
Independent Pkg. Co. .. 2,932 3,754 4,159 
Brennan Pkg. Co. ...... 6,541 8,149 4,750 
AGE TES. GS. 2c cccceces 1,536 2,893 2,880 
| SS PP eer 56,155 78,825 74,950 

CHICAGO RETAIL MEATS 
ape 
me co. 29, Cor. wk., 108f, 
No. _ No. No. No. 





Rib roast, hvy. end.35 22 16 25 22 
Rib roast, It. end..45 28 20 36 28 2% 
Chuck roast ........ ro 3 188 64 Dae 
Steaks, round....... 40 25 40 30 2% 
Steaks, sirl. 1st cut. & 40 22 40 32 
Steaks, rterh. ...75 45 209 50 387: @ 
Steaks, EK crs BB 8 BD BS 

12 

18 






Beef stew, chuck..25 20 15 20 18 
Corned briskets, 

boneless .........24 22 18 24 22 
Corned plates ..... ws Bm DP RUD SS 
Corned rumps, bnis..25 22 18 25 22 18 











































Shoulders . -16 
Chops, rib and join: 35 






Loins, 8@10 av.......... 25 @27 22 @2%4 
Loins, 10@12 av......... 24 @26 21 @23 
Loins, 12@14 av......... 22 18 

a 


















































Hindquarters ........... 32 
Worequarters ......c0000. 18 24 18 24 
EE Sadie does canbeanns <4 32 
NN ince cpontdssane 12 24 12 24 
aa rere 40 40 
Rib and loin chops ...... @35 35 
Butchers’ od 
SUPE ere g 6 
2 eee eee eee ¢ :” 3 
Bone, per 100 Ibs........ @50 @n 
- SE. ccpehabessse's @22 Sis 
EE ee 21 16 
PIN 0. 5 cccvknss cicys ts @12 @12 
CURING MATERIALS. 
Bbls. Sacks, 
Nitrite of Soda, 1. c. 1. Chicago..... 9% 
Double refined saltpetre, gran. 1.cM.. 614 5 
SEE. o Cnsies oS ane nccheaaesaaee 8 7 
Deuble refined nitrate of soda, f.o.b. 
SS ee ee 3% 3% 
Less than carloads, granulated.... 4% + 
RONNIE Pewod ts 06-sacndcovioee onic 5% § 
Kegs, 100@200 lbs., 1c more. 
Boric acid, carloads, powd., bbls.... 8% 8y 
Crystals to powdered, in bbls., in 
5-ton lots or more...........ee0. 9% 9% 
In bbls. in less than 5-ton lots.... 8% 9 
Borax, carloads, powdered, in bbls.. 5 4 
In ton lots, gran. or pow., bblis.. 5 4 
Salt— 
Granulated, car lots, per ton, f.o.b. Chi- 
Ce aE ee eer: 60 
Medium, car lots, per ton, f.0.b. Chicago, . 
BI. «4 600 s.0' 00.0 S00ee ss WWiet pc cellwees keen 9.10 











bu 
Rock, carlots, per ton, f.0.b. Chicago..... 6.10 


Sugar— 
Raw sugar, 96 basis, f.o.b. New Or- " 
DD. cnuks ayahes pus deae's we vesebtaas @4.51 
Second sugar, 90 basis .............. None 
Syrup, testing 63 and.65 combined su- 
crose and invert, \New York...... @ Al 
Standard gran. f.o.b.\ refiners (2%).. @5.90 
Packers’ curing ment, Ea Ib. bags, 
f.o.b. Reserve, La., | gs @5.40 


Packers’ curing coca’ “250 Ib. bags, 
f.o.b. Reserve, La., less 2%....... @5.30 
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CHICAGO MARKET PRICES 


WHOLESALE FRESH MEATS. 


Carcass Beef. 


~ DOMESTIC SAUSAGE. 


Fancy pork sausage, ‘in 1-lb. carton.... 
Country style sausage, fresh in link.... 


COOPERAGE. 
Ash pork barrels, black iron hoops.$1.55 
Oak pork barrels, black iron hoops. 1.80 
Ash. pork barrels, galv. iron ea 1.75 
White oak ham tierces 


Week ended Country style sausage, fresh in bulk.... 
July 7, 1928. Country style sausage, smoked 
99 24 ankfurts in sheep casings...... 

18 Frankfurts in hog casings 

Bologna in beef bungs, 

Bologna in cloth, paraffined, choice.... 
Bologna in beef middles, choice 
Liver sausage in hog 
Smoked liver saus. in hog bungs 
Liver sausage in beef rounds 
Head Cheese 
New England luncheon specialty 
Minced luncheon specialty 
Tongue sausage 
Blood sausage ........ Vsvewwmnvers dees 


REF 


Cor. week, OLEOMARGARINE: 
‘Highest grade natural color animal fat 


prime native steers 
native steers 

Medium steers 

Heifers, good 


D> iim DS 90 
83228 


Z 
a 


nd uarters, choice. a: 
Fore quarters, choice. Fe ae: eae a 
Pastry, 60-Ib. tubs, f.0.b. Chicago 

DRY SALT MEATS. 


Extra short clears 
Extra short ribs 


281% 
119% @20% 


Loins, No. 1 @39 
ed Loins, No. 2 35 
Steer Short Loins, No. 1 
steer Short Loins, No. 2 


gaskeel 





Loin Ends (hips)... 
a Loin Ends, No. 2.. 
Cow Loins 
Cow Short Loins 
cow Loin Ends (hips).... 
Steer Ribs, No. 1 
Steer Ribs, NO, 2. ..ceees 
Cow Ribs, No. 

Cow Ribs, No. 3 
Steer Rounds, No. 1 
Steer Rounds, 

Steer Chucks, 

Steer Chucks, 


Lis 
oe Loins, No. 1, - 
Strip Loins, No. 2. 
Sirloin Butts, No. 6 
Sirloin Butts, No. 2. i 
Beef Tenderloins, No. 1. 
Beef Tenderloins, No. 5. 
Rump Butts ..20 
Flank Steaks . ‘ 
Shoulder Clods 
Hanging Tenderloins 


Beef veer ¥ 
ner (per lb.) 


Brains, each 
Sweetbreads 
Calf Livers 


Choice Lambs 

Medium Lambs 

Choice Saddles .... 
Medium Saddles . 

Choice Fores 

Medium Fores 

lamb Fries, per lb. 
Lamb Tongues, per Ib. .. 
lamb Kidneys, per Ib.... 


Mutton. 
Heavy Sheep ...... aievesre @10 
Light Sheep = 
Heavy Saddles .. 
Light Saddles 
Heavy Fores .. 
Light Fores .. 
Mutton Legs . 
Mutton Loins 
Mutton Stew ......... coe 
Sheep Tongues, per ib:: 
Sheep Heads, each 


@10 
Fresh Pork, Fee. 
ey Loins, 8@10 lbs. av. 


- 


Polish sausage 
DRY SAUSAGE. 


Cervelat, choice, in hog — 
Thuringer Cervelat 


Milano Salami, choiee, ‘in hog bungs.. eee 
B. C. Salami, new condition.......... 
Frisses, choice, in hog middles........ 
Genoa style Salami............ 

Pepperoni . Reecccceneenccsecs 
Mortadella, new condition. Seeeccworewes 


SAUSAGE IN OIL. 
Bologna style sausage in beef a 
Small tins, 2 to crate.......... 
Large tins, 1 to crate....... 
Frankfurt sty le sausage in sheep ‘casings 
Small ey : to crate 
Large tins, vee 
Frankfurt sea sausage in pork casings— 
Gamell Cine, 2B tO GAs. cccccccccccccesecs 
Large tins, ey ° Verres 
Smoked link sausage in pork casings— 
Small tins, 2 to crat ~ eryeeee ci savace 
Large tins, 1 to crat 


SAUSAGE “MATERIALS. 
Regular pork trimmings %@ 
Special lean pork trimmings 

Extra lean pork trimmings 

Neck bone trimmings 

Pork cheek meat . 

Pork hearts 

Native boneless bull meat (heavy).... 
Boneless chucks 

Shank meat 

Beef trimmings 

Beef hearts 
Beef cheeks (trimmed) 

Dressed canners, 300 lbs. and up 

Dressed canners, 350 lbs. and up 

Dr. bologna bulls, 500@700 1b 

Beef tripe 

Cured pork tongues (can. trim.)...... 154@ 


SAUSAGE CASINGS. 
. 0. B, CHICAGO) 
Beef Casings 


henecaae. round, 180 pack 
Domestic round, 140 pack 

Wide export rounds 

Medium export rounds 

Narrow export rounds 

No. 1 WweasandS........sseeeeeeeeLt 
No. 2 weasands . ee 

No. 1 domestic bungs. 

No. 2 bungs 

Regular middles 

Selected wide middles............. 
Dried bladders: 


— 
ld 


@809 
Sues BRSS ss 


@ rene & 


@989889 898 
SERRSRE 


e WONEO. viccccccacccess 


be ally for large lots. Smaller quantities “at 
usual advan 


VINEGAR PICKLED PRODUCTS. 
tripe, 200-Ib. bbl.............-++-.$14.00 

200-1b. 5 MSE 

tripe, 200-lb. bbl 

Lamb tongues, long cut, hag beat 42.00 

Lamb tongues, short cut, 200-1b. bb 


BARRELED PORK AND ‘BEEF, 


o 
Be 


Re; 
Honeycomb tripe, 


nor 
BS 


Short clear middles, 60-lb. avg 
Clear bellies, 18@20 lbs 
Clear bellies, 14@16 lbs 

Rib bellies, 20@25 lbs 

Rib bellies, 25@30 Ibs. 

Fat backs, 10@12 lbs 

Fat backs, 14@16 lbs 

Regular plates 

Butts 


WHOLESALE SMOKED ray 
Fancy reg. hams, 14@16 Ibs.. 2514 
Fancy skd. hams, 14@16 lbs. 

Standard reg. hams, 14@16 1 

Standard skd. hams, 12@16 lb 

Picnics, 4@8 lbs. . 

Fancy bacon, 6@8 Ibs... 

Standard bacon, 6@8 Ibs. 

Fancy bacon strips, 6@7 Ibs.. 

Cooked hams, choice, skin on, “fatted.. 

Cooked hams, choice, skinned, fatted.. 

Cooked hams, choice, skinless, fatted.. 

Cooked picnics, skin on, fatted 

Cooked picnics, skinned, fatted 

Cooked loin roll, smoked 


ANIMAL OILS. 
Prime lard oil 
Extra winter strained 
Extra. lard oil 


No. 1 lard oil 
No. 2 lard oil 
Acidless tallow oil 
Pure neatsfoot oil 
Extra neatsfoot oil 


No. 1 neatsfoot oil 
20 deg. CT neatsfoot oil 


LARD (Unrefined). 
Prime, steam, 
Prime, steam, cash tierces 
Leaf, raw 


LARD (Refined). 
Pure lard, kettle rendered, per lb 
Pure lard, tierces 
Compound. 


@ 
OLEO OIL AND STEARINE. 


Oleo oil, extra, in tierces 
Oleo stocks 

Prime No. 1 oleo oil.. 
Prime No. 2 oleo oil. 
No. 3 oleo oil 


TALLOWS AND GREASES. 
Edible tallow, under 1% acid, 45 titre. sue 8% 


tallow, 40% f.f.a. 
B-White grease, max. 
Yellow grease, 10@15 f ewe 
Brown grease, 40% f.f.8........sese05 6%@ 7 


VEGETABLE OILS. 


Crude cottonseed oil in —_— f.0.b. 

Valley points, nom., prom 
White, deodorized in bbls., ea ri Chgo.11 eu 
Yellow, deodorized, in bbls ll @1ny% 
Soap stock, f.f.a. 
Corn oil, in tanks, f.o.b. mills 
Soya bean, seller’s tank. f.0.b. coast. oe ag 
—, oil seller’s tanks, f.0.b. coast. 
Refined in bbls., c.a.f., Chicago, nom.. 10% 910% 


FERTILIZERS. 
Blood, unground and ground ... 
Hoofmeal 
Ground fertilizer, tankage, 10%. 
Ground fertilizer, tankage, soy to 9%.. 


per 
HORNS, HOOFS AND BONES. 


horns, . average ton. $185. 
No. 1 75 Ib. a per nag og 


* Ib, @ 
ae 2 horns, 40 erage, per ton 70.00 


Hoots, white 5. 
neal shin bones, heavies........ * 00@1 
Round shin bones, lights and med. . 


SESS 
83338 


POAAON 
3338 


= 


oeow 
= 


Bean pork .. 
Plate beef .. ‘ \ E 
Extra plate beef, 200 ib. DMG Sis cas 


& 
BSEBERS 
333333333 
SRSARS: 
333333 
8 
8338 
33333 


Buttock bones eeetes parece cus ee 8 te ‘ 


8888889998 


= 
o 
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Retail Section 


Better Store Lighting Increases Trade 
and Encourages Efficiency 


A great many ret&il meat deal- 
ers do not appreciate the impor- 
tance of adequate and proper 
lighting in their stores. 


As a result their places of busi- 
ness are neither as attractive nor 
inviting as they might be made 
and the space for which they pay 
rent is not used to the best ad- 
vantage. 


Good lighting does more than 
attract people into the store. It 
makes shopping easier and more 
convenient for housewives; it 
shows meats in their true values; 
it encourages cleanliness and san- 
itation ; it increases the efficiency 
of the clerks and encourages bet- 
ter merchandising methods. 


Good lighting does not consist 
in flooding portions of the store 
with light and leaving other por- 
tions in semi-darkness, but rath- 
er in using less light but having 
the fixtures so installed that each 
part of the store is as well lighted 
as every other part. And, if 
properly done, up-to-date lighting 
can be installed, in many in- 
stances, without increasing the 
cost for current. 


In the following article there are dis- 
cussed the value of good lighting in the 
meat shop and the influence it has on 
increasing the efficiency of a store, 


It is the second of two articles on 
better meat store lighting, the first being 
published in the June 23 issue of THE 
NATIONAL PROVISIONER. 


Better Store Lighting 


By Henry Frommes. 


Progressive’ meat retailers can 
scarcely) imagine themselves doing 
business now under the store lighting 
standards of 1875, when gas light made 
it necessary to shop in an uncertain 
gloom. 

And it is interesting to trace the 
close relationship. of sales growth to 
improved illumination standards. With 
the advent of better store lighting the 
sales curve has climbed steadily up- 
ward, and while no one will claim that 
this has been responsible for progress 
in the retail end of the business, most 
of us will agree that it contributed im- 
portantly to it. 

Unquestionably, the better illumina- 
tion in meat stores does more than 
merely display goods to better advan- 


tage: It serves a still more practical 
purpose in making easier the selection 
of purchases and also reduces the num- 
ber of exchanges and returns. It in- 
creases the competency of the clerks 
and protects their eyes. 

But, more important yet, a modern 
and adequate lighting system nearly 
always establishes a high standard of 
operation in the store itself. Where 
there is light there is truth. 

Makes All Space Useful. 

A well lighted store is, nine times out 
of ten, a clean looking store. It is, nine 
times out of ten, an orderly store. The 
incentive is given the help to maintain 
these standards because ample light 
makes the day’s work more pleasant. 
Light shows up dirt and rubbish and 
suggests its prompt removal. 

A considerable number of the smaller 
stores in the trade are paying rent 
for space which is useless to them or 
practically so. It is because their light- 
ing facilities are inadequate; dark cor- 
ners are not effective places in which 
to sell meats. 

Better lighting opens up the dingy 
corners to buyers and makes unneces- 
sary the crowding of customers into 
the lighted spots in the place. As for 
the business attracting abilities of a 
good lighting system,:no one will deny 
it is vast. Stores brilliantly lighted 
can draw trade as well as brilliantly 
lighted show windows. 








Good Lighting 
Attracts Customers 


Dark corners are not effective 
places in which to sell. 

If you have a department, Mr. 
Retailer, that is not doing the 
business it should perhaps the 
lighting and the manner in which 
the goods are displayed are to 
blame. 

Meats and other ~ products 
shown in a half light or under 
a glaring light do not show up 
in their true values. People will 
not fall over themselves to pur- 
chase goods that appear unna- 
tural. 

You pay rent for the space you 
use. Get the most for your money 
by eliminating half lighted areas, 
Get your lighting system right. 
People like to patronize well 
lighted stores. 























Yet windows get ten times the at 
tention with respect to lighting tha 
the stores get. Many dealers are mak. 
ing headlights of their show windows 
and tail lights of their sales rooms 
No one will argue that it doesn’t 
to put up a well lighted front at ajj 
times. But you can’t fool your buyers 
by putting all of your “juice” in the 
show window. 

“Daylight” Lamps Are Desirable, 

White light or “daylight” lamps are 
of course, desirable though their some. 
what greater expense keeps most of 
the retailers in the trade from adopting 
them. 

The store that is properly wired for 
all modern needs should have outlets 
for floor and wall plugs at interval 


which will permit of frequent switch. 


ing of fixtures and furniture without 
the trouble of re-wiring frequently, 
Such facilities merely broaden the cop. 
trol of the dealer over his illumination, 

A great deal has been said concern. 
ing the lowering costs of increasing 
electrical illuminating efficiency. This 
perhaps applies to the retail store ag 
much as it does to the factory. Money 
can actually be saved by the substita. 
tion of a new and modern lighting sys. 
tem for an old and antiquated one, 
Here is some data on the results se 
cured by five typical stores in this re 
spect: 

SAVINGS ON 
CURRENT BILLS 
14 per cent 
11 per cent 
16 per cent 


INVESTMENT - 
Store A—$410.00 
Store B— 236.00 
Store C— 498.00 
Store D— 397.00 10 per cent 
Store E— 560.00 9 per cent 
Writing Off Investment. 


Naturally, when the dealer spends 
$500.00 or so for new fixtures and wit- 
ing he will have to regard this as a 
investment and he will need to write 
off this investment on his books over 
a suitable period of time in order to 
arrive at any reliable estimate of their 
worth to his business. 

It is customary to write off the costs 
of electrical equipment of this’ kini 
over a period of from 7 to 9 years 
Replacement, it has been shown, is te 
quired every 7 to 9 years. If the outfit 
costs say $500.00, the dealer writes it 
off in his depreciation account at the 
rate of about $70.00 per year for th 
term. 

Let us say that the savings on ele 
trical current as a result of the new 
system are great enough to offset the 
depreciation figure on the fixtures né 
taking into consideration the increased 
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sales volume which results. This means 
that the dealer is getting his fixture 
practically free. This cannot be accom- 
plished in every case but it is being 
accomplished in many. 

A good many meat stores are over- 
lighted as well as underlighted. And 
this often happens when their equip- 
ment is modern in every respect. Quite 
often it is merely a matter of elimina- 
tio and substitution of outlets, lamps 
and fixtures. 

fe 


NEWS OF THE RETAILERS. 

w. P. Lessard has engaged in the re- 
tail meat business in Woodburn, Ore., 
under the name of the Sanitary Meat 
Market. 

Cc. V. Bennett has opened a meat 
market and grocery store in Edmonds, 
Wash. 

The Pfiefer meat market and grocery 
store has been opened in Sturgeon 
Bay, Wis. 

M. Marth has bought the meat and 
grocery business of Paul Nonast, Lake 
Benton, Minn. 

Vern C. Russell of the Star Cash 


Market, 1830 East Douglas  St., 
Wichita, Kan., has added a grocery de- 
partment. 


H. A. Stout has leased the meat mar- 
ket in the Kansas Cash Grocery, Fifth 
and Main Sts., Ottawa, Kan. 


Hi Sutton has sold his meat market 
in La Verne, Okla., to B. H. Jett. 

The Central Market, Scottsbluff, 
Neb. was damaged by fire recently. 
The loss was about $10,000. 

Harry and Ralph Nelson have en- 
gaged in the retail meat business in 
Salem, Ore., as the Nelson Brothers 
Market. The business is located at 185 
North High St. 

J. V. Fontaine has been succeeded in 
the retail meat business in Olympia, 
Wash., by Frye & Co. 

Ben L. Westmoreland has sold the 
community market at 2304 Summit 
Ave., Everett, Wash., to J. W. Frasier. 

C. P. McViker has engaged in the 
retail meat business in Clear Lake, Ia. 

T. Evans has sold his retail meat 
business in Vail, Ia., to John Bowers. 

Leo La Rouche has added a meat de- 
partment to his grocery store in Egg 
Harbor, Mich. 

A. Brache, Fairbury, Neb., has sold 
his meat market to Austin Ellsworth. 

A meat department has been added 
to the grocery store of J. G. Lueke & 
Sons, Racine, Wis. 

The Midwest Meat Market has been 
opened for business at 1735 Douglas 
Ave., Racine, Wis. 

Robert Wayne, Geneseo, Ill, has 
opened a new market in Atkinson, III. 

The Manhattan Meat Market has 
oy for business at Manhattan, 

ont. 

George Strube has opened a meat 
market in Dillon, Mont. 

H. Candler and R. Ashby have pur- 
aed the Parma Meat Market, Parma, 


—— 
‘You can’t run a successful meat shop 


without good bookkeeping. If your 


eeping system is not up to date, 
write THE NATIONAL PROVISION- 
ER, Old Colony Blidg., Chicago, IIL 


~ 
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Learn How to Price Cuts 


Retailer Can Gain This Knowledge 
Without Cost to Himself 
~~ Everett B. Wilson, Department of Re- 


» Institute of American 
Meat Packers. 


Mr. Retail Meat Dealer: Do you know 
all you would like to know about pric- 
ing meats to make a profit? 

For example, can you figure how 
much you must increase your sales to 
make your usual profit when you cut 
your prices 5 per cent to meet compe- 
tition? When a good customer asks 
you to make a new cut for her, can 
you figure quickly what you should 
charge for it? 

In each of fourteen large cities, there 
are from 10 to 50 retail meat dealers, 
many of them prominent and success- 
ful men, devoting one or two nights a 
week to studying methods of pricing. 
These practical retail meat dealers have 
for years felt that they know a lot 
about pricing meats but they now 
realize that with the high live stock 
and wholesale prices more knowledge 
in pricing their cuts is necessary. That 
is why they are taking the time to find 
out, and to their surprise are actually 
adding to their knowledge. 

These men are attending conference 
groups organized by the National As- 
sociation of Retail Meat Dealers, in co- 
operation with the Federal Board for 
Vocational Education. The course in 
“Pricing Fresh Meat” is the first of a 
series which will be given all over the 
country under these auspices. The in- 
structional material was prepared un- 
der the guidance of practical experts 
in the meat business, men who know 
the weaknesses of the pricing methods 
used by many dealers. 

Conferences have been started in the 


following cities by the organizations 
and leaders listed: 

Chicago—Central Association, Carl 
Wehrum, leader; Southwest Associa- 
tion, Adolph Kaiser, leader. 

Los Angeles—Los Angeles Retail 
Meat Dealers’ Association, L. C. Stier 
and E. Fletcher Scott, leaders. 

New York—Ye Olde New York 
Branch, Jacob Bennett, leader. 

Cleveland—Cleveland Retail Meat 
Dealers’ Association, Arthur S. Picker- 
ing, leader. 

Toledo—Toledo Retail Meat Dealers’ 








Does Your Shop Smell? 


Does it drive trade away, 
or does it bring you busi- 
ness? 


Read what a practical re- 
tailer has to say on a little- 
mentioned subject. It will 
appear on this page in an 














| early issue. 















Association, R. W. Jenkins and A. 
Weinandy, leaders. 

Canton—Canton Retail Meat Dealers’ 
Association, H. H. Dean, leader. 

Omaha—Omaha Retail Market Men’s 
Association, Chris. Christoffersen, 
eader. 

Milwaukee—Wisconsin Retail Market 
Men’s Association, C. J. Turck, leader. 

Minneapolis—Retail Meat Dealers, 
Mike Valiquet, Herman Zeigler and A. 
H. Fenske, leaders. 

St. Louis—St. Louis Retail Meat 
Dealers’ Association, Jas. Gallagher 
and Nich. Fehrenbach, leaders. 

Detroit—Paul Molnar, leader. 

Philadelphia — Philadelphia Retail 
Meat Dealers’ Association, J. J. Mat- 
thews, leader. 

Sheboygan, Wis.—Wm. Boldt, (from 
Milwaukee Vocational School), leader. 
San Diego—J. A. Garrow, leader. 

John A. Kotal, secretary of the Na- 
tional Association, who has given a 
great amount of time and effort to or- 
ganization of the conferences, has an- 
nounced that groups’ are being formed 
in Moline, Rock Island, Davenport and 
Dubuque. In Los Angeles and Phila- 
delphia, extensive programs recently 
have been started. In both cities, the 
initial step was the formation of. spe- 
cial conferences to train leaders who 
will conduct conferences for other deal- 
ers in those cities, 

Two groups have been meeting regu- 
larly in Chicago with a splendid attend- 
ance. 

The enthusiasm which has_ been 
shown by dealers in cities where classes 
already have been formed indicates 
clearly that the conferences are proving 
valuable. Dealers who realize that a 
complete and correct knowledge of re- 
tailing methods is essential to success 
are the ones who take the greatest in- 
terest in the work. 

Any progressive dealer anywhere can 
profit from this plan without any ex- 
pense to himself by interesting a few 
of his friends in the program. In most 
localities, state or city boards of vo- 
cational training or Chamber of Com- 
merce secretaries will gladly help to 
organize a conference and find a leader. 
Complete information on the formation 
of a conference will be furnished on re- 
quest to this publication or to John A. 
Kotal, National Secretary, 5446 S. Hal- 
sted St., Chicago, Ill 


Tell This to Your Trade 


‘Under this heading will appear 
information which should be of 
value to meat retailers in educating 
their customers and building up 
trade. Cut it out and use it. 




















FRANKFURTER CORN PUDDING. 


With the red hot season approaching 
your customers will appreciate know- 
ing out-of-the-ordinary ways for pre- 
paring this popular meat. Here is a 
frankfurt receipt from Gudrun Carl- 
son of the Institute of American Meat 
Packers that should be popular. 

One pound of frankfurts, two eggs, 
Y% teaspoon of pepper, two cups of 
cooked corn and % teaspoon of salt. 

Season the corn and add the slightly 
beaten eggs. Place in a greased bak- 
ing dish and cover the top with frank- 
furts. Place the covered dish in a 
moderate oven (350 degs. F.) and cook 
for 25 minutes. 
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New York Section 


John Patterson beef department, 
Swift & Company, New York, is on a 
vacation, which he is spending in 
Sparrowbush, New York. 


H. B. Van Name, of the fresh pork 
department, Wilson & Company’s dis- 
trict office, is taking a two weeks’ rest 
from his customary duties. 


C. W. Becker, executive department, 
Chicago, and Allston T. Budgell, Bos- 
ton, wool department, Wilson & Com- 
pany, are in New York this week. 


L. A. Mallon, divisional superintend- 
ent of the New York Butchers’ Dressed 
Meat Company, is spending a two 
weeks’ vacation somewhere in New 
England. 


E. L. St. John, manager of the 34th 
street branch of the Cudahy Packing 
Company, sailed last Friday on a 
French liner for a vacation in Europe. 


Mr. St. John was accompanied by his 
family. 

Last Saturday Thomas J. Cully, who 
has resigned as the superintendent of 
Joseph Stern & Sons, was presented 
with a gold wrist watch by his asso- 
ciates as a token of their esteem and 
good wishes for his future. 


Charles Beck, of the American Cas- 
ing Company, started early on July 4th 
in his new roadster to spend the week 
at Delaware Water Gap. Mr. Beck 
expects to have a good rest as well as 
a good time while at the Gap. 


Sydney Kohn, of Emil Kohn, Inc., 
with his family has taken up his resi- 
dence for the summer in a cottage on 
the lake at Asbury Park. It goes 
without saying that Mr. Kohn will en- 
joy to the limit his favorite sports of 
bathing, fishing, boating, etc. 








WHOLESALE DRESSED MEAT PRICES. 
Wholesale prices of Western dressed meats were quoted by the U. S. Bureau 
of Agricultural Economics at Chicago and three Eastern markets on July 5, 


1928, as follows: 


Fresh Beef: 
STEERS (700 Ibs. up): 
Choice 


STEERS: (1) 
YEARLING: (300-550 Ibs.) 
Choice 
Good 


Fresh Lamb and Mutton: 
LAMB: (38 lbs. down) 


Good e+ 30.00@32.00 
Medium.... ise 27.00@30.00 


Dosh heGchpspuwses os bneegndeen 55. 
(39-45 Ibs.) 


24.00@ 
LAMB: 


31.00@32.00 
30.00@32.00 


MUTTON: (Ewe) 70 lbs. down 
Good 


20.00@22.00 
20.00@22. 
19.00@20.00 
16.50@18 


(1) Includes heifer yearlings 450 Ibs. down at Chicago and New York. 
(3) Includes sides at Boston and Philadelphia. 


on”? at New York and Chicago. 


CHICAGO. 


see teerecceccescecccccceccccces $22.50@23.00 
GOOd ....cecececccces evescccccccccces 21.50@22.50 


15.00@17.00 
13.00@1 
10.00@13.00 


NEW YORK. 


$24.00@24.50 
23.00@24.00 


BOSTON. 


$22.50@24.00 
22.00@23.50 


PHILA. 


$22.00@23.00 
21.00@22.00 


23.00@24.50 


24.00@24.50 
22.00@24.00 


23.00@24.00 


22.50@23.50 
21.50@22.50 


19.50@22.00 


18.00@22.00 
18.00@19.50 


19.50@21.50 
17.50@19.50 


24.00@24.50 
23.50@24.00 


17.00@18.50 


16.50@18.00 
15.50@17. 


15.00@16.50 


23.00@25.00 
21.00@23.00 
19.00@21.00 
17.00@19.00 


19.00@21.00 
17.00@19.00 
00@17.00 


32.00@33.00 
30.00@32.00 
26.00@29.00 


27.00 ¢ z .00@27. 23.00@26.00 


32.00@33:00 
30.00@32.00 


15.00@17.00 
13.00@15.00 
10.00@13.00 


oer | 


-00 


24.00@26.00 
23.00@25.00 
21.00@23.00 
17.00@19.00 


00 
50 


15.00@16.00 


11.00@12.00 


10.50@11.00 
18.00@19.00 


(2) Includes “skins 


July 7, 199 


F. Arias of the republic of Panamg 
has sailed for home, after spending 
several months in the United States 
He is accompanied by his two daugh. 
ters, while his three sons will remaip 
in America. Mr. Arias is the fourth 
generation of his family to breed, raige 
and slaughter cattle in Panama City, 
and he is anxious that this indus 
be continued in the most modern map. 
ner. 

The Lafayette Provision Co., 324 
Pacific Ave., Jersey City, N. J., have 
just completed the extensive remodel. 
ing of their plant. The improvements 
include an up-to-date store front that 
is very attractive. 

The Lafayette Provision Co. is an 
old - established _ concern, originally 
started by Mr. Jacob Klein, who stil] 
takes an active interest in coachi 
the younger element in the conduct 
the business. Arthur Klein, a chip off 
the old block, is president and a very 
popular and promising young man, ac. 
tive in the conduct of the affairs of the 
company, and finds time after businegg 
to promote civic and fraternal actiy- 
ities. He is very popular with the 
trade throughout the states of New Jer. 
sey and New York and has the smile 
that wins. 

On Wednesday evening of last week 
a farewell dinner was given to “Andy” 
Ryan, who has been reporting the Jer. 
sey City and New York livestock mar. 
kets for the U. S. Bureau of Agricul- 
tural Economics nearly two and a half 
years, and who is in charge of the live. 
stock office at Buffalo since July first. 
Technical members of the livestock 
division and their wives were present 
at a popular downtown restaurant, 
Short talks were made by all present, 
the last speaker being Mr. Ryan. 
Humor and pathos were well inter- 
spersed, and a feeling of splendid 
fellowship displayed. The guest of 
honor was presented with a typical 
stockyard cane early in the evening, 
but just before the dinner ended a 
handsome leather traveling accessory 
case brought tears of gratitude to his 
voice. His response was in the form 
of an original poem. 

a 
BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter 
at Chicago, New York, Boston and 


Philadelphia, week ended June 28, 1928: 
June 22 #2 2 26 27 
Chicago 43 431% 
New York ....44% 44% 
4444 4414 
5% 4514 
Wholesale prices of carlots — fresh 
centralized butter —90 score at Chi- 
cago: 
424%, 438 43 43 42% 42% 
Receipts of butter by cities (tubs). 
This Last Last —Since Jan. 1— 
week. week. year. 1928. 1927, 
Chicago.. 58,734 54,493 65,644 1,600,423 1,700,988 
N. Y. .. 70,614 68,493 74,634 1,721,299 1,849,951 
33,602 33,107 29,890 624,253 643,228 
20.169 24.188 20,628 575,563 588, 


178,119 180,231 190,796 4,521,538 4,786,417 
Cold storage movement (lbs.): 


Same 
Out week-day 
June 28. last year. 
18,402,948 
6,015,845 11,208,478 
4,467,017 7,462,008 
8,389,985 3,952,842 


_S.SS0, 08) ae 
26,711,405 . 41,026,856 


Boston . 
Phila. . 


On hand 
June 29. 


12,838,558 


In 
June 28. 
Chicago ...538,895 
New York.303,544 
» «+ -277,810 
+ «++ -143,830 


1,264,079 92,671 
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FREE 


our booklet giving 
helpful information 
for preparing all 
kinds of sausage 
and the curing of 
meats. 


It 
Will 


Cure 


Send for your copy 





Reduce Your Pickling Time - Save Money- Use 


Prague Hansa Pickling Salt 


Butts (for smoking) in 3 days 

Berline or any Beef for Frank- 
furters 

Bologna 

Minced Han, etc., in 1 day 


Bacon (brine) in 3 days 

Bacon (box) in 12 days 

Hams (for boiling) in 5 days 
Hams (for smoking) in 24 days 


Improves the quality—giving the product a fine sweet taste 
Prove our statements—send in a trial order 
Satisfaction or money refunded 








R. T. RANDALL & CO., 331 N. 2nd St., Philadelphia, Pa. 











Don’t Sell Beef Right 


New York Committee Gives the 
Dealer Some Plain Talk 


One of the most important discus- 
sions of the first meeting of the New 
York State Association since the state 
convention, June 12th, was on the 
necessity of creating a research bureau. 
Machinery was put into operation for 
such a service, with a recommendation 
that a similar bureau be created by the 
National Association. 

The field for such a service was felt 
to be large, and no end of good to be 
accomplished if it could be made to 
function properly. Such a_ body 
through competent advice and contact 
could study standardized shop equip- 
ment and layout, processing of sales, 
figuring cost of sales, better methods 
yf cutting, shrinkage on smoked 
meats, and other problems of vital in- 
terest to the retailers. The findings 
of such a bureau could be worked into 
vocational class work now being con- 
ducted in the various cities throughout 
the country. 

No Profit in Beef Sales. 

The committee investigating local 
conditions finds that: most of the re- 
tailers are not, although capable of 
doing so, cutting their percentage of 


profit out of beef today, due to the fact 
that most fed beef at this time of the 
season is wasteful to some extent and 
high in price, or the dealer lacks the 
courage for various reasons to charge 
the price to get the required percentage 
of gross profit. It was recommended 
that for this reason the retailer should 
be more careful in arriving at the cor- 
rect percentage when cutting up beef. 
Today the committee finds that only 


a third of the volume of the average 


business of the meat stores consists 
of beef; and when the dealer falls 
down on his gross profits on one-third 
of his volume and is unable to recover 
the other two-thirds, he naturally 
loses money. 


Should Figure Prices Properly. 


The promotion of the sale of beef, 
the committee feels, should be con- 
tinued, but at the proper selling price 
on the various cuts, regardless of what 
his neighbor charges. 

To ascertain what any particular cut 
is worth, the merchant must always 
take as a basis the wholesale market 
price as to its replacement value. By 
adding his mark-up to the actual 
wholesale cost of any cut, he is only 
assured of making a living out of his 
business. The other way is guess- 
work and spells financial ruin, says the 
commission, 


PHILA. PACKERS RELOCATE. 

Plans for removal of three leading 
Philadelphia packing and stock yards 
interests from their present location at 
380th and Race streets were consum- 
mated last week, when these interests 
bought the property of the Wilson- 
Marton Company at 36th street and 
Gray’s Ferry Road. This will be the 
site of the new plants and yards. The 
old site is to be occupied by the new 
railroad terminals. 

The companies which will move and 
put up new plants are F. G. Vogt & 
Sons, Inc., the Consolidated Dressed 
Beef Co. and the West Philadelphia 
Stock Yards Co. 

The purchase will be followed by the 
erection of new buildings and railway 


‘sidings. The real estate deal and build- 


ing construction will involve the ex- 
penditure of several million dollars. 
Possession will be given by Septem- 
ber 1, 

The stockyards company will erect 
an office and exchange building and ‘a 
modern structure for the housing of 
livestock, A modern concrete plant will 
be built by Vogt, and the Consolidated 


Dressed Beef company will also put up 
a modern building. 


——_Y—— 


: If meats get wet and slimy in your 
ice box, write to Retail Editor, THE 
NATIONAL PROVISIONER, Old Colony 
Bldg., Chicago. 











PURE LARD and PORK PRODUCTS 


wanted for export 


PORTO RICO 


One of the largest concerns in Porto Rico of excellent financial standing is interested in an 
exclusive agency of a large pork packing house. Commodities required are: 
Pure Lard—cases of 2/37 Ib. tins—tierces 
[ Fatbacks—sizes—80/100—90/110—1 00/125 


Also Bacon and Hams 


Will consider private label proposition on pure lard. Proposed business does not involve any 
financial risk whatsoever. Representative at present in New York. 


Box ABC, THE NATIONAL PROVISIONER, 55 W. 42nd St., New York City 
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NEW YORK MARKET PRICES 


LIVE CALVES. 


Calves, veals, good and ch 
Calves, com. to med 


LIVE SHEEP AND LAMBS. 


Lambs, spring, good to choice $16.50@17.00 
Lambs, spring, med: . 


LIVE HOGS. 
Hogs, 100-210 Ibs. ....3....-++++++-++ 10%@1u1 


DRESSED BEEF. 


CITY DEESSED. 
Choice, native heavy 
Choice, native light 
Native, common to fair 


WESTERN DRESSED BEEF. 


Native steers, 600@800 Ibs 24% 

Native choice, yearlings, 400@600 Ibs. = oo 
to choice heifers 22% Q23% 

Good to choice @21 

Common to fair cows 

Fresh bologna bulls 


BEEF CUTS. 


or, 


rat) 


@ 
@23 


eins 

hinds and ribs.... 
hinds and ribs.... 
hinds and ribs... = 


©2 BO + 69 BO ht OO RD Ht CO BO G9 RO mt 


SMOKED MEATS. 


8@10 lbs. avg. 

10@12 Ibs. avg. 
Hams, 12@14 Ibs. avg. 
Picnics, 4@6 lbs. avg. 
Picnics, 6@8 lbs. avg 
Rollettes, 6@8 Ibs. 
Beef tongue, light 


Bacen, boneless, 
Pickle@ bellies, 8@10 Ibs. avg. ..... 


Rte MEATS. 


a 





i 


FRESH PORK CUTS. 


Pork loins, fresh, Western, 10@12 lbs. 
average 

Pork tenderloins, fresh 

Pork tenderloins, frozen 

Shoulders, city, 10@12 lbs. avg 16 
Shoulders, Western, 10@12 lbs. avg... 
Butts, boneless, z 21 
Butts, regular, Western 1 
Hams, Western, fresh, 10@12 lbs. avg.22 
Hams, city, fresh, 6@10 lbs. avg 22 

hams, Western, fresh, 6@ 


soanmmensaeh sous seal : 


BONES, HOOFS AND HORNS. 


Round shin bones, avg. 48 to 50 lbs. 
per 100 pecsecnececcececonscncss GOMMEDNOROO 
— ee 
Black A ge: per ton was 
Stri; hoofs, ght ton 
ite hoofs, per ton 
Thigh bones, avg. 85 “to 90 Ibs., per 
Horns, avg. 7% oz. and over, No. 18.300. 
Horns, avg. 74% oz. and over, No. 28.250. 
Horns, avg. 7% oz. and over, No. 88.200. 


BUTCHERS’ FAT. 
Shop fat .....ccccccccccccccccscccvese 
Breast fat 
Edible suet 
Cond. suet 


see eeeseeeseeesesereses 
ee eee eeereeeeeeeeeesesees 


SPICES. 


Pepper, black .... 
Pepper, i 
Pepper, on 
Pepper, white. 


GREEN CALFSKINS. 


5-9 914-12% 12%-14 14-18 18 up 
55 


Prime No. 1 Veals..29 3.20 4.90 
Prime No. 2 Veals..27 3. 

Buttermilk No. 1...26 2.85 
Buttermilk No. 2...24 d 
Branded Gruby .... -95 
At Value 


CURING MATERIALS. 
Dbl. 


Bags 
In lots of less than 25 bbis.: Bbls. per Ib. 
Double rea refined saltpetre, granulated... 6c 5iec 


7 The 
s. Bike 8iec 

In 25 barrel lots: 
Double refined saltpetre, granulated. . 5%c 
crystal 7 Tec 


8c 
8%c 


8%c 
5 
Double refined saltpetre, small c 
Double refined saltpetre, large crystal c 
Double refined nitrate soda, granulated 3%c 


DRESSED POULTRY. 
FRESH KILLED. 


Fowls—fresh—dry yg nee to box—fair to good: 
Western, 60 to 65 Ibs. to dozen, Ib...27 @29 
Western, 48 to 54 Ibs. to dozen, Ib...26 
Western, 43 to 47 lbs. to dozen, Ib...25 
Western, 36 to 42 Ibs. to dozen, Ib...24 
Western, 30 to 35 Ibs. to dozen, Ib...23 

Fowls—fresh—dry pkd.—prime to fcy.—12 
Western, 60 to 65 Ibs. to dozen, Ib... 
Western, 48 to 54 lbs. to dozen, Ib...28 
Western, 48 to 47 Ibs. to dozen, Ib...27 
Western, 36 to 42 lbs. to dozen, Ib...26 
Western, 30 to 35 lbs. to dozen, Ib...25 

Bi ong i my pkd.—fair to good—12 
Western, to 65 lbs., Ib 27 
Western, 5 to 59 Ibs., Ib 


Western, 
Western, 30 to 35 Ibs., 


Ducks— 
Long Island, spring 
Turkeys—Western—av erage—dry packed: 
Western, frozen, toms 25 
Squabs— 
White, 11 to 12 lbs. to dozen, per Ib. 
Squabs, 9 to 10 Ibs 


Ib 


July 7, 
LIVE POULTRY. 


1S 


Fowls, colored, per Ib., via express. ..27 


Broilers, fancy 
WOSRR COMER: Se knccs cave bes hate ETP Oe 
Pigeons, per pair, via freight or express 


BUTTER. 


Creamery, extras (92 score) 
Creamery, 
Creamery, 


Creamery, 


EGGS. 


(Regular packed.) 


first (88 to 91 score)....... 42 


FERTILIZER MATERIALS, 
BASIS NEW YORK DELIVERY. 


Ammoniates. 
Ammonium sulphate, bulk, delivered 
per 100 lbs. 
Ammonium sulphate, double bags, per 
100 Ibs. f.a.s. New York 
Blood, dried, 15-16% per unit 
Fish scrap, dried, 11% ammonia 10% 


B. P. L., f.o.b. fish factory...... 5.50 & 10¢7 


Fish guano, poser, 13@14% ammo- 
nia, 10% B. 4 
Fish scrap, steed 6% ammonia, 
3% A. P. A., f.o.b. fish factory. . 
Soda Nitrate, in bags, 100 lbs. spot.. 
Tankage, ground, 10% ammonia, 15% 

B. P. L., bulk 


4.50 & 5 
@ 2.15 


Tankage, unground, 9@10% ammonia. 4. 45 & 1 


Phosphates. 
Bone weal, steamed, 3 and 50 bags, 


Bone meal, raw, 4% and 50 bags, 
t 


Acid phosphate, bulk, 
more, per ton, 16% flat 


f.o.b. Balti- 


Potash. 
Manure salt, 20% bulk, per ton 
Kalnit, 12.4% bulk, per ton 
Muriate in bags, basis 80%, per ton. 
Sulphate in bags, basis 90%, per ton. 
Beef. 
Cracklings, 50% unground 
Cracklings, 60% wunground 


Meat Scraps, 
3 ere oe 
55% 


Ground. 


Cee eee errors esreseee 


Coe e ORR e eee Eee eeEEEeeeeEeEEse 


Emil Kohn, 








mation gladly furnished. 
Office and Warehouse 
407 East 31st St., 


NEW YORK, N. Y. 
Caledonia 0113-0114 


@39, 


@12, 


@ 1. ' 
@ 1.28 


@60.00 














Corporation 


Boe FAT si 


Office: 407 B. Sist St. 
NEW YORK CITY 








Collectors and Renderers of 


Manufacturer of Poultry Feeds| 


Phone: Caledonia 0114-0124 
Factory: Fisk St., Jersey City, N. 








@36.40 
@45.70 


Calfskins 


Specialists in skins of quality 
consignment. Results talk! Inf 


a 


Lincoln Farms Product: ts 











